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Sparks 


I’m a Nomad 
Around the Tire Plants 
And Still Taxes 
Some New Things 





By 


Chris Sinsabaugh 





Akron, Ohio 


HIS FREE THINKER has 

slipped the shackles of De- 
troit and wandered forth from 
the capital of the motor industry 
to find out for himself just how 
the other half of the great coun- 
try of ours is faring in these days 
of NIRA and the decided upturn 
in general business recovery that 
has been so apparent of late. 

Came Akron, in itself a capital 
of one of the branches of our in- 
dustry, and the Motor City Special 
arrived just in time to join in 
the cheers of the populace over 
the six month’s financial report 
of Goodrich which showed a profit 
of $870,677 after all the red tape 
had been cleared away and with 
an operating profit of $311,659. 
Small change, you might call it 
when you think of the size of the 






















le eter  e 


Aut Ten Rules for Dealer Success . 10 


Founded 1925 





BailyN 


The Trade Newspaper of the Industry 


DETROIT, SATURDAY, AUGUST 12, 1933 


WEEK-END 
EDITION 








Industry Hopes for Trade Code Acceptance 
Following Meeting in Washington on August 18 


1933 Production Estimated [Wout 
1,800,000; Passenger Cars 
Alone Seen About 1,500,000 


By WILLIAM C. CALLAHAN 


Detroit, Aug. 11-—Looking a 
little deeper into the production 
tea leaves for 1933, on the basis 
of the National Automobile 
Chamber of Commerce estimate 
on July output 


000 units for the current year 
which was made in the June 17 


issue should be revised upward 
to the neighborhood of 1,800,000 
ito 1,850,000 at least. The NACC 


places the July production of its 
members at 178,506 units. If we 


|add to this the production of non- 


member companies the total for 
the month should prove to be be- 
tween 225,000 and 230,000 units 
as forecast earlier in the Auto- 
motive Daily News. 

Developments in 


sales since 








corporation, but the significant 

thing about it is that this is the 

first time in two years that the 

company has been out of the red. 
* * a 


YOU CAN TAKE the Goodrich 
report as indicative of how the 
rubber business is going in gen- 
eral. As I hit Akron, the local 
dailies broke forth with seven- 
column headlines recording the 
fact that the tire people are back- 
ing up Roosevelt by raising wages. 
Not only Goodrich, but Goodyear, 
Firestone, General and others had 
come out with the statements of 
upward readjustments of pay for 
the workers, all of which counts 
in the climb back to normalcy. 

* * * 

AKRON has been on the up and 
up now for several months and 
the village gossips tell me that 
since May 1 more than 20,000 
men have been added to the 
working forces of the rubber in- 
dustry, all of which spells 
P-R-O-S-P-E-R-I-T-Y to a city 
of this size. Take Goodrich as 
a sample. Art Sprague, whose 
big job it is to handle employ- 
ment for J. D. Tew & Co., tells 
me that in compliance with NIRA 
Goodrich has gone to four daily 
shifts of six hours each from 







months of this year and surpass- 
ing the record for the correspond- 
ing month of last year. 


months were as follows: January, 
$30,133,915; February, $27,515,254; 
March, $27,706,336; April, $40,840,- 
508, and May, 
figures for June, 1922, were $43,- 
682,471, and June, 1931, $58,171, 936. 


business done by 286 automobile 
financing companies. 


Car Fi inancing 
In June Sets 
Peak for Year 


Total a a for Month | 
Reaches High Mark 
of $56,937.616 


Washington, Aug. 11.—Automo- 
bile financing companies were re- 
ported by the Census Bureau to 
have done a total volume of busi- 
ness amounting to $56,937,616 dur- 
ing June, topping all previous, 





The figures for the previous 


$55,005,590. The 


The figures represented the 





it would seem | 
likely that the estimate of 1,700,- | 


ithe June estimate for the entire 
year was made, have indicated 
that the falling off in the last 
half of the year this year will be 
less than normal. During the 
past seven years an average of 
sixty-three per cent of the year’s 
total vehicles has been produced 
during the first half of the year. 
Even if the same ratio should be 
maintained this year and the last 
half is likely to be stronger, the | 
total production of passenger cars | 
alone would be in the neighbor- | 
hood of 1,500,000 units or a gain 
of about thirty per cent over the | 
last year figure, which totaled 

1,186,209 units. 
Commercial car production last | 
year reached a total of 245,285 | 
(C ontinued on e Page 10) 


‘Gulon: To 


Stage Show 
| At Chicago 


‘National Associations 
Plan Exhibit to Open 
October 30 





Chicago, Aug. 11.—All elements 
of the billion-dollar automotive 
maintenance industry will unite 
in a trade exposition here Octo- 
ber 30 to November 4. The Auto- 
motive Service Industries Show 
will be presented under the com- 
bined auspices of the National | 
Standard Parts Assn., the Mo- 
tor and Equipment Manufactur- 
ers’ Assn., and the Motor and 
Equipment Wholesalers’ Assn., in 
the Merchandise Mart. 

A schedule of attendance has 
been worked out for all sections 
of the trade. During the first 
two days attendance will be re- 
stricted to members of the spon- 
soring associations holding con- | 
ventions in Chicago. Wednesday | 


eee Calls Emergency 


| erings in the history of the motor 


| with the vital duty of considering 


}on all. 


Like to Avoid Temporary Operation Under 
President’s Code; Seek Parts Makers 
Help in Absorbing Costs 


(Special to Automotive Daily News) 


Washington, Aug. 11.—With the date set as August 18, 
for the open hearings of the proposed code of the auto- 
motive industry the way is now clear for the adoption of 
the code in time to make it effective before the dead-line, 
September 1. Should the code meet with approval before 
that date the necessity for the industry to work under the 
President’s blanket code will be obviated. 


O ae chief objection on the part 
Au g. 16 Set ties Srockdeas’s Se tok ce aaa 
for National 
Code Action 


strictly voluntary and of course 
not binding on any companies ex- 
cepting those which sign it. This 
condition would leave the volun- 
teers subject to certain restric- 
tions which could not be imposed 
upon those who refused to sign. 
Naturally those operating under 
the increased cost conditions im- 
posed by the code would be in a 
less favorable competitive po- 
sition than those not signing. 
Another objection to the Presi- 
dent’s code so far as the industry 
is concerned, is 
have been the fact that the 
President’s code does not include 
the labor provisions proposed in 


Committee to Meet 
At St. Louis 


St. Louis, Aug. 10.— -St. Louis 
|will be the capital of automotive 
America next week, the scene of 
one of the most momentous gath- 


car industry—for here will meet the industry's code. Col. R. W. 
the National Emergency Com- Lea, deputy adminstrator at an 
mittee of the National Automo-|!"formal conference yesterday 


discussed the provisions of the 
industry code, particularly the la- 
bor features, and is understood to 
have asked for additional infor- 
mation concerned with a maxi- 
mum 48-hour week and the ex- 
emptions. 

Another question discussed at 
length at the informal meeting is 
the contract provisions contained 
in Section 12 of the President’s 
code of voluntary agreement. In 


bile Dealers’ Association, charged 


all the NIRA codes submitted by 
the various dealer associations 
representing all parts of the 
country, and welding them into 
one final national code binding 


Not only will the code itself be 
determined on during this meet- 
ing, but also the final policy for 
the administrative plan to regu- 





$6 Per Year, 10c Per Copy 


understood to... 


late the industry after the code 
becomes a law. 

“This committee will write his- 
tory for the automobile industry 
—it will be the most significant 
meeting ever held by this indus- 
try,” declares F. W. A. Vesper, 

(Continued on Page 8) 


reference to this section the feel- 
ing has been expressed in behalf 
of the car manufacturers that it 
would be difficult for the car 
manufacturers to pass along to 
the public any increase in costs 
during the next few months with- 


(Continued on Page 2) 





Truckmen Mass in Capital 


to Plan Uniform Trade Code 


By WILLIAM ULLMAN 












Washington, Aug. 11.— Little |group known as the Truck Own- 
tangible results from the two-day |jers’ National Emergency Code 
meeting of the various trucking |Committee, of which Frank C. 
organizations in reference to the | Schmidt, of Toledo, Ohio, is chair- 
formation of a national group to|man, and Edward F. Loomis, New 
represent that industry were in 


and Thursday will be for whole- 
salers and distributors not iden- 
tified with the association, car 


(Continued on Page 6) 


three shifts of eight hours each 


and that since May 1 some 5,000 Earnings Seen 
have been added to the payroll 


= | Holding Strong 


IN THE OTHER plants here I 


find the same kind of optimism as 
to the way we are pulling our- 
selves out of the business mire by 
our bootstraps. They seem to feel 
that there has been a turn in the 
tide. And you get a feeling of 
confidence as to the immediate 
future when these wise fore- 
casters tell you that it looks as 
if the automobile sales curve is 
going to hold up until new-model 
time. To them it looks as if 
June will really be the peak, but 
July, August and maybe Septem- 
ber are going to be mightly 
close to the big production and 
sales month of 1933. 

* a * 


AT GENERAL, where William 
(Continued on Page 8) 
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security markets 
week to new high levels since the 
break of three weeks ago, shares 
of the motor companies again 
were among the leaders. 
held well in the dips. 


In 3rd Quarter 


By C. J. ALEXANDER 


New York, Aug. 11.—With the 
rallying this 








They 


General Motors and Chrysler 


both of which declared dividends 
recently, led the automotive pro- 
cession but other passenger car 
and 
makers of part and accessories 
fell promptly into line during the 
periods of strength, Chrysler en- 


truck manufacturers and 


(Continued on Page 15) 


executives 
here Monday by the Chevrolet 
Motor Co., by a meeting of some 
300 dealers 


Cadillac. 


Atlanta, New York, Buffalo, Chi- 
cago, St. Louis, Dallas and Oak- 


Chevrolet to Hold | 
Regional Meetings 


Detroit, Aug. 11.—A _ series of 


rection of Sales Manager H. J. 


Klingler and ten of his leading 
will be inaugurated 


and regional men 
from this district at the Book- |+ 


Following the Detroit gathering 


meetings will be held in the fol-|truck operators 
desperately in quest of a solution 
of their trade code problems. The 


lowing cities in the order named: 


evidence here 
meeting yesterday got little or no- 
where on the question of organi- 
zation but the administration told 
regional meetings under the di-|them to get together and try 
again and it is expected that some 
definite action will result from the 
meeting today or another session 
will be held tomorrow. 


tecting sign of the blue eagle and 


yet troubled by a considerable 
and complex array of difficulties, 


York, secretary, represents truck 
owner groups in all parts of the 
country. 

One of its major objectives is 
to unite truck owners of the 
Nation in a single unit for the 
presentation of a common trade 
practice code, an extremely diffi- 
cult procedure but one which is 
insisted upon by recovery offici- 
als. Into the fabric of this 
agreement must be woven the 
interests of both for-hire and 
private commercial vehicle oper- 
ators. It is a task which admit- 
tedly calls for Solomon-like 
wisdom on the part of the move- 
ment leaders and nothing less 


late today. The 


Anxious to get under the pro- 


hus avoid threatened boycott, 


are struggling 





land, California. 


present meeting is under the aus- 
pices 


than superlative patriotism on 


of a newly constituted | (Continued on Page 9) 






Acceptance 
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Rides Hopes For Code 


Before Sept. 


(Continued from Page 1) 


out serious damage to sales of 
the present models. 

The car makers would like as- 
Surance that if they absorb the 
increased costs which will fall 
within their own plants as the 
result of increased wages and em- 
ployment under the code, the 
parts makers and suppliers will 
do their full part in absorbing the 
added costs in the production of 
parts. The car makers point out 
that the maintenance of a sub- 
stantial volume of business in new 
car sales is as important to the 
parts makers and their dealers as 
it is to the car making section of 
the industry. 

Every step is being taken at the 
present time to put the industry's 
code in line for acceptance so that 
it can become effective before 
September. Informal discussion 
will be held next week which will 
be participated in by representa- 
tives of the industrial, labor and 
consumers committees, as well as 
men from the legal and research 
staffs of the government. This 
general informal meeting will be 
held next Tuesday and will be 
presided over by Col. Lea. The 
industry will be represented by 
Charles W. Nash in an advisory 
capacity. Prof. Lawrence H. Selt- 
zer, of Detroit City College, will 
act as_ labor 
William F. Ogburn, of the Uni- 
versity of Chicago, will partici- | 
pate as counsel for the Consum- | 
er’s Advisory Board. 

At the conference next Tues- 
day representatives of all phases 
of the industry and labor will 
meet with Gen. Hugh S. John- 
son, administrator, and his sta- 


Dodge Reports 
Best Week Since 
August } in 1926 


Detroit, ‘ii 11.—NDodge sales 
records covering activities of the 
week ending August 5 shows an 
increase of 450.6 per cent over the 
corresponding period of 1932 and 
is the largest week Dodge dealers 
have enjoyed since 7 


August 7, 
1926. The week’s figures top 


those for the preceding week by) 


6.4 per cent. 

Dodge’s latest success story, 
told in figures, is as follows: Re- 
tail sales made by Dodge dealers 
during the week ending August 5 
totaled 5,996 cars, as against 5,633 
cars delivered in the preceding 
week. Of these over-all sales of 
5,996 cars, 2,853 were of Dodge 
passenger cars, 
liveries represented Plymouth 
sales as far as they were made by 
Dodge dealers. Sales of Dodge 
commercial 
the week amounted to 768. 


Pierce-Arrow 


Sales Top July, ’32) 


Buffalo, N. Y., Aug. 10.—Pierce- 
Arrow car shipments for July 
represented an increase of 102 
per cent over those for the corre- 
sponding month a year ago, it 


was announced today by Roy H. | 
Faulkner, vice-president in charge | 
This improvement fol- | 


of sales. 
lows gains which brought June 
shipments above the year-ago 
mark, and which were likewise 
reflected in increases over previ- 
ous months. 


Reports of July retail registra- 
tions from the ten states thus far 
recorded indicate that retail 
business continues to improve, 


there being a sixty-three per cent | 


increase over July a year ago. 
These states include important 
retail centers, such as Kansas 
City, Washington, Chicago and 
Milwaukee. 


adviser and Dr. | 


while 2375 de- | 


ears and trucks for | 


tistical experts for a preliminary 
discussion of the code troubles. It 
is planned to iron out as far as 
possible all points of disagree- 
ment privately before the open 
hearings are begun. 

Representing the automobile in- 
dustry at this conference will be 
jin addition to Mr. Nash, Alvan 
Macauley, president of the Na- 
tional Automobile Chamber of 
Commerce and head of Packard; 
Donaldson Brown, vice-president 
lof General Motors Corp.; B. E. 
Hutchinson, vice-president of 
Chrysler and Robert C. Graham, 
of Graham-Paige. 


ber of Commerce also has asked 


H. L. Moekle, of the Ford Motor | 
to participate but it has no} 
| optimism. 


Co., 

|assurance that he will be here. 
The opposition of the American 

Federation of Labor to the “open 


bile code has dwindled a little in 
the last ten days. William R. 
Green, president of the Federa- 
tion, had indicated that he would 
|appear as labor adviser and fight 
the open shop declaration. Now 
it develops he will entrust this job 
to Prof. Seltzer, a liberal and a 
sympathizer with many of the 
Federation’s plans to unionize the 
|automobile industry. 

The industry itself expects no 
|obstacles to adoption of its code 
except for the open shop state- 
ment. Gen. Johnson has stated 
that he thinks the automobile 
|declaration is well within the 
law. His close friends say that 
|he himself drafted or advised the 
'drafting of the declaration while 
in Detroit two weeks ago. 


Elgin 2nd Race 
Now Free-For-All 


Elgin, Ill., Aug. 11.—Changes in 
ithe plan for the revival of the 
Elgin National Road Race, which 
will be staged here August 26, to 
throw the afternoon event into 
the class of free-for-all compe- 
tition, were announced by offic- 
ials here today. 

Under the new 
205-mile race will 





plan the morning 
be limited to 





'of under 231 cubic inches. The 
| afternoon 305-mile race will be 
‘thrown open to stock or special 


|racing cars having a piston dis- | 
|placement of less than 366 cubic | eam : 
|inches, or which could have quali- y: 


|fied under the mechanical speci- 
| 
year. 

Under the change the manage- 
ment pointed out that cars taking 
part in the morning event could 


|be entered also in the afternoon | 


event if the sponsor so desired. 

W. D. Edenburn has announced 
his acceptance of the position of 
chief steward at the race and 
other officials will be C. G. Sinsa- 
baugh, referee; F. E. Edwards, 
chairman of the technical com- 
mittee; Al. Faeh, A. A. A. repre- 
sentative, and J. Ed. Duffield, 
manager. 


Chevrolet July Sales 
Reach Four-Year High 


Not since 1929 have July sales 
of new Chevrolet cars and trucks 
equalled the figure attained in the 
month just ended, when dealers 
reported delivering to consumers 
67,820 new units, H. J. Klingler, 
vice-president and general sales 
manager, announced today. 

This compares with reported 
sales of 26,547 last July and repre- 
sents a 155 per cent increase over 
the same month last year, Mr. 
Klingler said. Only three times 
in the twenty-one-year history of 
|Chevrolet have July sales gone 
ahead of this year and it is sig- 
nificant that the company leads 
the low-priced field by a greater 
margin than ever. 


| senger cars in France are sold on 
shop” declaration in the automo- | 





| ville, Birmingham, 





stock cars of piston displacement | 





Woodall Outlines Money and Will to Buy 


European Trends 


Detroit, Aug. 11.—Herbert J.| 
Woodall, president of Woodall In- 
dustries, suppliers to automobile 


manufacturers here and abroad,|a general 


returned from a month in Europe | 
studying business conditions in| 
England, France and Germany, | 
early this week. “It was rather | 
surprising for me to note that in 
contrast to the American ten-| 
dency of the automobile manu- 
facturer to depend more and| 
more on independent specialty 
manufacturers for their require- 
ments, the European manufac- 
turer, even those with compara- 
tively large production, make! 
everything from spark plugs to 


|door hardware in their own fac- | 
| tories,” 
The National Automobile Cham- | 


said Mr. Woodall. 

“The automobile sales so far in | 
1933 have shown gains in both 
France and England, where I be- | 
lieve there is a growing spirit of | 
I was told that only 
about five per cent of the pas- 


the finance or installment pay- 
ment plan. The Ford, Briggs and 
Kelsy-Hayes plants in the town 
of Dagenham, England, made the 
native Detroiter feel right at 
home. It is like a miniature 
Detroit set down in Essex.” 


rane Acquires 


Willys Agency 


Tampa, Aug. 11.—-Evans Mo- 
tors, national Austin dealers, 
have acquired the distributorship 
for the Willys-Overland group in 
eleven southern states and Cuba. 

The company is not a manu- 
facturer, but deals only with lines 
it believes can be turned over 
quickly and at a profit. Now after 
eight years in business it claims 
the title to itself of “The World’s 
Largest Dealer.” Their vast buy- 
ing power enables them to take 
advantage of quantity price dis- 
counts, which they in turn pass 
on to the dealers. They also boast 
a large volume of used car sales. 
They are distributors for the new 
Austins and Willys throughout 
the South, Mexico, Cuba, and the 
West Indies. Their branches are 
located in Atlanta, Tampa, Miami, 
Jacksonville, New Orleans, Louis- 


Houston. 

A recent expansion program 
and increasing business made it 
necessary to purchase a large 
Stinson Detroiter plane to trans- 
port the company officials to the 
various branches over the 


The officers of the company are 


|Roy Evans, president, and Loring 
| fications set at Indianapolis this | E E 


Evans, vice-president and genera!] 
manager. The general offices are 
located in Atlanta. 


| Belate a a. 


Enlarges 


Tarentum, Pa., Aug. 11.—The 
Duplate Corp., manufacturers of 
safety glass at Creighton, Pa., has 
begun construction of a $300,000 
addition to the plant, increasing 
facilities to the extent that 500 
more men may be employed. The 
Duplate is a subsidiary of the| 
Pittsburgh Plate Glass Co., whose 
largest factory is located at 
Creighton. After January 1, 1934, 
all trucks and jublic motor ve- 
hicles must be equipped with 
safety glass, and twelve months 
thereafter all privately owned | 
automobiles must be fitted with 
safety glass, according to en- 
actment of the Pennsylvania 
general assembly. The Duplate 
company is preparing to secure 
a share of the business in Penn- 
sylvania and other states which 
have adopted safety legislation. 


Factory 


Organize Auto Group 

Dallas, Tex., August 11.—Or- 
ganization of an automotive fed- 
eration in Waxahachie was an- 
nounced here by C. C. Hayley, 
secretary of the Texas Automo- 
tive Federation. Roy Connally 
was elected secretary. 


Nashville, and 


|and the South, 


jour 
|have been running steadily for six 


| 1931. 





| former 
| jobs. 


Boom Trade, Says Graham 


Detroit, Aug. 11.—Evidence of 
improvement in busi- 
the United 


ness’ throughout 


States, persisting in the face of | 


the midsummer slump bogy, 
furnished by reports reaching the | 
Graham - Paige Motors Corp., 
Robert C. Graham, executive vice- 
president reported today. 
“Undeniable proof exists of a 


growing volume of sales of com- | 


modities which can be explained 
only by an increasing determina- 
tion on the part of the public to 
buy, and an expanding buying 
power able to absorb greater 
amounts of goods—all of which 
can be traced to a remarkable 
reversal in the public attitude 
toward the future in the last 


San Francisco, from the Middle 
West, the northwestern states, 
show material 
gains in Graham sales to the pub- 
lic in July as compared with June 
and with July, 1932. 

“One of the most interesting 
reports comes from Chicago, 
where our business in July was 
almost fifty per cent greater than 
in June. This condition appears 
to be brought about by the large 
volume of general business in 
Chicago incident to the exposi- 
tion. 

“In Toledo the tremendous in- 
crease in the demand for glass- 
ware of all kinds following the 
advent of legal beer, together 
with the improvement in the 
automobile parts industry, has 


is | flected 


| three months, 








contributed to increased business. 

“In other parts of Ohio, there 
also was a marked increase in 
general business which was re- 
in expanding car sales. 
Our representatives in Cleveland, 
Cincinnati and Columbus _at- 
tribute this to bank reopenings, 


| the return of beer, the relatively 


high level of production in the 
steel industry, in the manufac- 
ture of leather goods and in fac- 
tories supplying Detroit automo- 
bile plants. 

“Increased business in the 
Minneapolis and Omaha  terri- 
tories is attributable to the im- 
proved prices farmers are getting 
for grain and cattle, while a 


r | similar situation in Indiana and 
three months,” said Mr. Graham. 
“Reports from as far west as| 


Illinois is the result of the increase 
not only in agricultural price 
levels but in employment in gen- 
eral manufacturing industries. 
In Oregon and Washington, where 
a marked expansion in our busi- 
ness has taken place in the last 
the increase in 
values of wheat was a material 
contributing cause. 

“One of the most favorable 
trends has been in the South. 
Increased prices for cotton, the 
result of the Administration’s 
effort to bring cotton production 
into line with apparent require- 
ments and, within the last two 
weeks, the effect of the adoption 
of the cotton code upon employ- 
ment and wage levels, all have 
had their effect in the revival of 
general business and also upon 
our volume.” 





Hudson Reealls 


500 Old Workers 


Detroit, jie 11.—Five hundred 
former employes are being re- 
called by the Hudson Motor Car 
Co., President Roy D. Chapin an- 
nounced today. At the same time 
he disclosed that recent sales in- 
creases have forced the factory 
to add one thousand cars to its 
original August schedule. Em- 
ployment at the Hudson plant, 
Chapin said, is now at the highest 
point of the year. 


“The broad improvement in na- | 


tional business conditions, re- 
flected for us over the last 
twenty-one weeks in an almost 
uninterrupted gain of sales, shows 
no signs of decline,” Chapin 
commented. All departments in 
manufacturing operations 


months, the best record since 
At our present rate, this 
month’s output will show an in- 
erease over July, whereas the in- 
dustry normally experiences a 
sharp seasonal decline.” 

Chapin made plain that only 
workers are being given 
Notices to the men have 


| already been mailed. 





Franklin July Sales 

32% Ahead of July ’32 

Syracuse, Aug. 11. Continued 
rise in sales of Franklin cars by 
the national dealer organization 
is reported by Franklin Automo- 
bile Co., which points to July re- 
tail business just closed as being 
thirty-two per cent ahead of July 
last year. The month’s total also 
exceeded June retail business, a 
comparison which is contrary to 
the established seasonal trend in 
years past. That this improve- 
ment is progressing further is 
indicated by last week’s report 
which gave the largest weekly 
total since the first of the year. 
Shipments have also gone ahead 
substantially above last year, as 
seventy-four per cent more Frank- 
lin cars were placed in dealers’ 
hands than July, 1932, recorded. 

Franklin’s canvass of the retail 
situation since inauguration of 
NRA program shows a definite 
upward trend and a widespread 
increase in buying interest. 





| production schedules. 
|tremely gratified at this turn of 





Graham Boosts 
August Schedule 
By 26 Per Cent 


Detroit, Aug. 11.—Graham- 
Paige Motors Corp., has increased 
its production schedules for 
August by twenty-six per cent 
over the volume originally sched- 
uled, Robert C. Graham, execu- 
tive vice-president, announced 
today. 

“This production increase is the 
result of two favorable factors,” 
Mr. Graham explained. “For one 
thing, retail deliveries to the pub- 
lic, as reported by our dealers, for 
the four weekly periods in July 


| were thirty-eight per cent greater 


in the same 
This applies 


than the volume 
period last year. 


|both to the United States and 
| Canada. 


“Furthermore, dealer orders for 
August manufacture and delivery 
are thus far running consider- 


|ably ahead of the volume in July 


and it now appears certain that 


|our production volume in August 


will at least equal that in July. 
“So far as our records go this 
is the first August in the history 
of the corporation when we have 
found it necessary to increase 
We are ex- 


events. At the same time we are 
convinced that no more conclusive 
evidence could be found of the 
manner in which the public is 
loosening its purse strings.” 


Sales Curve Up 
At Studebaker 


South Bend, Ind. Aug. 11.— 
Studebaker sales in July contin- 
ued to show substantial gains 
over 1932, according to a report 
issued here today by Paul G. 
Hoffman, president of the Stude- 
baker Sales Corp. of America. 

‘‘Sales of Studebaker and 
Rockne passenger and commer- 
cial cars during July increased 
47.5 per cent over sales in July, 
1932,” Mr. Hoffman said. “A to- 
tal of 3,585 units were sold this 
July as against 2,430 in July of 
last year.” 
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Two Dollars of Each Five Spent 


By States Comes From Motorists 


Florida Takes National Motor Tax Championship | State Drive Begins 


With 75 Per Cent of Tc 


Delaware 





Lowest With 


Car Owners; 


of 14.2 


otal From 


Mark 


By WILLIAM ULLMAN 


Washington, Aug. 11.—Those who think that govern- 
ment structure in the United States is too costly because 


it is too complex and who, 


accordingly, advocate the 


elimination or fusion of State governments, probably 


will never get anywhere. 


modified, motordom would st 

That 
than $2,300,000,000 cost of running 
the governments of the forty- 
eight states and the District of 
Columbia, motorists bear close to 
forty per cent. In other words, 
of every five dollars which State 
governments spend, two of them 
come out of the pockets of those 
citizens who own motor cars. It 
indicates one of two things: That | 
either the State performs its 
greatest services for its motoring 
citizens, or it finds them the 
easiest group from which to col- 
lect tax monies. No supernatural 
powers of deduction are neces- 
sary to determine which happens 
to be the case. 

It is the State that gets the 
bulk of the motorist’s tax money 
in spite of the recent assault 
upon its presumed right to do so 
by the Federal, county and| 
municipal governments. 

From All Angles 

An analysis of total State 
revenues of all kinds and the 
relationship to them of motor 
vehicle revenues in the form of 
registration fees and_ gasoline | 
taxes is worthy of the attention 
of anyone who realizes that motor | 
taxes are too high. It produces 
results that are positively start- 
ling; results that shake the confi- 
dence of the most casual citizen 
in the wisdom of State taxation 
policies, Forty-eight different 
conceptions of the share of the 
total taxation burden which mo- 
tordom should bear cannot be 
right. The number is forty-nine 
if the District of Columbia is 
used in the analysis. 

The legislators of Florida have 
given that State the right to be 
ranked as the most horrible ex- | 
ample of an excessive motor ve- 
hicle taxation burden. Motorists 
in Florida number one in every 
5.13 citizens; in other words, 
they constitute less than one-fifth 
of the population. Yet, startling 
though it may be, they pay—as 
motor vehicle owners—more than 
three-fourths of the total ex- 
penses of running the State. Out 
of every $10 spent by the Florida 
State government, $7.52 is con- 
tributed by motorists under a 
seven-cent gasoline tax rate and 
a high registration fee. 

Down South Is Up 

While we are in the South, let 
us look at the figures of some of 
the other States in that region 
with respect to the relation of 
motor taxes to total tax revenues. 
Arkansas, whose motor owners 
constitute one-fourteenth of the 
population pay 42.4 of the total 








taxes; Mississippi, 43.5; Tennes- 
see, 43.4; and North Carolina, 
49.9. 


Jump northward now to Ohio, 
one of the richest States in the} 


Union, to find the State which | 
ranks next to Florida. Ohio’s 
motorists pay vehicle and fuel | 


taxes at the rate of $52,000,000 
yearly, a sum which represents 
fifty-nine per cent of the total 
of all taxes collected by the State. 
In Iowa, exactly one-half of the 
total State income is from motor } 
sources; in Indiana 41.7; in 
Michigan, heart of the automobile 
industry, 40.1. 

Little Delaware has the big- 
gest heart in the Union so far 
as its treatment of its motoring 
citizens is concerned, taking from 
them only 14.2 per cent of the 
State’s total tax collections. New 
York gets 26.8 of its total revenue | 
from motorists, not a bad show- 
ing as compared with the national 


j} average of 37.8 per 


| its total 
| California’s 


| dollars that State governments 





The system is too firmly en-| 
trenched. Yet, if State governments were eliminated or | 


and to benefit tremendously. | 
is because of the more 


cent. Penn- | 
sylvania also is below the average 
with 32.6 per cent. Among the} 
New England States, the range 
is from 30 per cent in Massa-| 
chusetts to 43.1 in New Hamp-| 
shire. 

On the Pacific Coast, Washing- 
ton tops the list, taking 46.7 of 
taxes from motorists. 
mark is 39.2 and 


Oregon, 44.1. 

The odds are that advocates of | 
government’ simplification can} 
count upon motordom for no sup- 
port whatever, at least, not in 
any organized way. The fact 
remains, however, that motorists 
are paying two out of every five) 


collect for their annual operating 
expenses. 

It is something to think about 
if not with the specific idea of | 
abolition of State governments! 


Tax Deadline 
Boosts Sales 


By JOHN C. WETMORE 

Los Angeles, Aug. 10.— Rush of | 
buyers to escape the California | 
state sales tax of two-and-one- | 
half per cent on all commodities, 
which went into effect on August | 
1, is probably largely responsible | 
for the abnormally large increase 
over 1932 in new passenger car | 
registrations in Los Angeles city 
and county in July. 

In the first twenty-eight days 
of the month, registered sales 
showed an increase of 81.3 per 
cent, the comparative figures be- 
ing 4,303 to 2,373. 

Though the three low priced 
leaders scored a gain of 71.8 per 
cent, (2,873 to 1,674) over those 
of last year—Chevrolet, 1,181 to 
286; Ford 880 to 1,179; Plymouth, 


811 to 209—their aggregate ratio 
to the total sales dropped from 
71.8 per cent in 1932 to 66 per 


cent in 1933. 

The rush of buyers of higher 
priced cars to get aboard the 
1933 models was evidenced by a 


104.5 per cent registration in- 
crease over this period of last 
year—1,430 to 699-—-and a rise in 


ratio to total sales from 29.4 per 
cent in 1932 to 33.2 per cent in 
1933 


Franklin Sales Set 
Year’s Weekly Record 
Syracuse, N. Y., Aug. 11.—Con- 
tinued gains in sales are reported 
by the Franklin Autombile Co., 
which points to July retail busi- 
ness, just closed, as having been 
thirty-two per cent ahead of July, 
1932. The month’s total also ex- 


|ceeded June retail business. 


That this improvement is pro- 
gressing is indicated by last 
week’s report, which gave the 
largest weekly total since the first 
of the year. 

May Collections Up 

Richmond, Va., Aug. 11 (UT 
PS).—Revenues from Kentucky’s 
five-cent a gallon gasoline tax 
showed an increase in May for 
the first time in fourteen months. 
The collections in May totalled 
$719,556, an increase of $24,079) 
over May, 1932. The upturn was| 
interpreted by State authorities | 
as indicating improvement in| 
general business conditions. 


| bury-Nagatuck 


7 . | 
For Assn. Membership 


Seattle, Aug. 11—A drive will 
be made in this state to bring 
|all new car dealers into the mem- 
|bership of the National Automo- 





bile Dealers’ Assn., under the 
direction of Carl R. Huessy, 
secretary of the Washington 





| Automotive Assn. A membership 
|rate of $6 a year has been estab- 
lished, half to go to the national, 
and half to the state association. 


‘Adopt Nat'l Dealers Code 


Waterbury, Aug. 10.—Mr. Ro- 


land Hotchkiss, of the Hotchkiss | 
Buick Co. reports that the Water- 


Dealers’ Assn. 
have adopted the dealers’ code in 
full, 
ness at eight in the morning and | 
clothing at six in the evening. 





opening their places of busi- | 


A Good Influence 


I am enclosing six dollars 
for a year’s subscription to 
the Automotive Daily News. 

Your paper covers wide 
braces of news and is ex- 
ceptionally well gotten up. 
I have followed the News 
intermittently for several 
years and so in no small 
part is its influence respon- 
sible for my present con- 
sideration of entering the 
automobile business in some 
New England town where 
one could expect to lay out 
several thousand dollars for 
a permanent establishment. 
—Allen F. Thomas, Peach- 
man, Vermont. 





San Antonio Sales Up 


| San Antonio, Tex., Aug. 10. 

Sales for July showed a slight in- 
crease over June, with a total of 
467 cars and trucks. Chevrolet | 
continued to lead with 182 cars 
and trucks, with Ford second 
with ninety-one, and Plymouth | 
| third with forty-eight. 
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Colo. Governor 


Thumbs His Way 


Denver, Aug. 11.—A special ses- 
sion of the legislature has been 
called by Governor Johnson to 
consider ways and means of rais- 
ing money to aid the unemployed 
in the state. 

The Governor proposes a flat 
tax on automobiles, $5 per car, 
payable at once. Such a tax, he 
says, will not cost much to col- 
lect, and will bring in about 
$1,600,000. Next year the tax will 
be doubled, according to his plan. 

The Governor first advocated a 
general sales tax, but found that 
business men didn’t like it. The 
motorists are to take his new 
plan whether they like it or not. 


Best n rah Sains 1929 


Chattanooga, Tenn. Aug. 11. 
—Jim Austin, of the Austin-Tit- 
tle Sales Co., states that his sales 
on Hudsons and Terraplanes for 
the last week in July was greater 
than any month’s sales since 1929. 
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Oo i Could  Lasoline 


O* JULY 28th, oil companies 


marketing Ethyl 


duced its retail price to only two 


cents a gallon over 
of their best 
gasoline. 


Since then, many former users 
have gone back to Ethyl and are 
again enjoying the full perform- 


ance of their cars. 
Remember: 


knock and all-round 


doubly tested and checked by the 


grades of regular 


The reduction fol- 
lowed a material increase in the 
anti-knock characteristics of Ethyl. 

Today Ethyl’s margin of value 
over regular gasoline—in both anti- 


Gasoline re- 
tion. 
the price 


the buyer. 


laboratories of the oil 
and of the Ethyl Gasoline Corpora- 
Constant analysis of samples 
taken from pumps further protects 
Ethyl 


companies 


continues its 


marked superiority—its undisputed 


motor fuel. 


place as the world’s highest quality 


The new high compression cars 


and older cars with carbon deposits 


require Ethyl 
performance. 
day is it true 


with Ethyl.” 
quality — is 
York City. 


to develop their best 
More than ever to- 
that “Next best to a 


brand new car is your present car 


Ethyl Gasoline Cor- 


poration, Chrysler Building, New 


Recommad ETHYL GASOLINE 
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One sacred pledge we make our friends here and now. This 
publication, God willing and so long as it is in our charge, will 
never champion the cause of any individual or any corporation 
which is not for the best interests of the automotive industry 
Nor will its columns be used to spread gossip or 
It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the dis- 
semination of NEWS which it knows to be timely, authentic 


as a whole. 
inflame prejudice. 


and of value. 


Chiselers 


SATURDAY, AUGUST 12, 1933 


|one of 
| any importance was to report a 
| speech by Mr. Grant. 


| SO engrossed 





FEW ISSUES back we carried a story from Hartford, | 
Conn., relating certain sharp practices engaged in by | 


a certain few dealers in that fair city. 


Most of the evils | 


cited were perpetrated against the unsuspecting buyer and | 
aside from putting a black cloud over the honest as well | 
as the dishonest dealer these methods constituted unfair 
competition which cost cash as well as good name. 

Now we have another sharp method called to our atten- 
tion which also is both unfair to other dealers and to the 


public. 


This system might be worked for years without | 
the public becoming conscious of it. 

Some dealers have complained to us that other dealers | 
in the field have been overcharging their customers on 
time-payments and were thus able to make good the over- 
allowance they offered on used cars. 
that in some cases these dealers charge as much as two} 
dollars a month above the standard finance charges. 
Carrying this over a period of eighteen months provides a 
tidy sum with which they can trade. 

As a general thing the buyer does not suspect that he | 
is being chiseled, as his greatest interest lies in the amount 
of allowance being granted. Hence, when the chiseler 
says, “I'll allow you $300 for your car, which will count as 


The charges related 





the down-payment, you won’t have to pay any cash now 
and your payments will be thirty dollars a month over 


eighteen months,” 


finance charge. 


the average time-payment buyer 
doesn’t stop to figure how much per month the remainder 
of the purchase price should amount to, plus a standard 
In fact, the average buyer doesn’t know 
finance charges and would rather be quoted a lump sum. 
He does know, however, that the dealer down the street 
offered him only $275 for his old car. 

Under the coming codes used car appraisals are likely 
to be changed considerably and as a result prospects will 
do even more shopping than they have in the past. When 
a prospect comes to you and complains that the amount 
you offer for his used car is less than the man down the | 
street offered, check up on his time payments. If you can 
show him where he is being trimmed you may save him 
some money and win a sale for yourself. 





Code Costs 


O-OPERATION is the Order of the Day Everywhere, 
might be the Mother Goose method of spelling code. 
Nevertheless, under the code we will have to expect a 
much closer co-operation than we ever have had in the 
past. Among the problems of the car manufacturer today 
is that of continuing to sell his current models at current 
prices or take a chance on discouraging sales by raising 
prices before the buying power has reached a point where 


an increase would not be a hardship on the buyer. 


He is 


faced also with a possible increase in parts prices as the 


result of parts makers costs rising under the codes. 


At 


the present time the general opinion in the industry seems 
to lean toward absorbing the increased costs and main- 


taining the present sales volume. 
problem of the car maker alone. 


This problem is not the 
Although it might at 


first sight appear to be the car maker’s onion, it is one in 
which the entire industry in all its branches and divisions 


must help to peel. 
Day Everywhere. 


Co-operation truly is the Order of the} are they running out of 


Free 
Air 
By Cliff Knoble 


p=. MOLEY seems to have 
learned something from auto- 
mobile history. He performs 
quietly. 

* * * 

CAPITAL PUNISHMENT is 
sure to be adopted in Michigan 
if it be made applicable to the 
nitwit who runs a lawnmower, 
plays a loud radio or races a 
noisy motor before seven o’clock 
in the morning. 

a ok + 
Sidelights 

DICK GRANT, noted General 
Motors executive, might be in- 
terested in knowing that I am 


responsible for one of his finest | 
lost to} 


public addresses being 
posterity. Years ago when em- 
ployed at the National 
Register Co. as a stenographer, 
my first assignments of 


Cash | 





When he} 


had nearly concluded, I was hor- | 


rified to discover I had become 
in what he was 
saying, 
It was 
rotten reporting. Luckily, no 
one ever asked for the transcrip- 
tion. So perhaps it couldn’t have 


been such a heller of a speech, | 


either. 
* + of 
WE NEVER could understand 
why the automobile dealer 
doesn’t see that a new car catalog 
is mailed with the receipt for 
the buyer's final payment. And 
then call with a demonstrator. 
The easy payment plan is more 
than a plan—it’s a habit. And 
the victims rarely show any de- 
sire to be cured. 
* cd * 
Daffy Definitions 
USED CAR—The primary 
cause of a chronic headache 
which is particularly prevalent 
among automobile dealers. 
eo ok * 


AFTER VAINLY puffing and 


| perspiring for a full hour, a cer- 


tain very brilliant writer recently 
discovered that he had been try- 
ing to put a seventeen inch tire 
on an eighteen inch wheel. He 
also discovered that his wife has 
a most mistaken and irritating 
sense of humor, and indulges in 
fits of cackling laughter over 
the most inappropriate and tri- 
fling causes. 
* + + 

AN EMPTY HEAD is like a 
gas tank—no matter how much 
you pour in, you can’t keep it 
filled. 

* * + 

IN CONNECTION with their 
World Fair exhibits, the auto- 
mobile business had a heck of a 
time figuring out how a thirty- 
year-old industry could depict a 
Century of Progress. But they 
solved it by displaying a few 
specimens of 1834 salesmanship. 

* oe * 

“THE MICHIGAN banking si- 
tuation has been pretty well 
straightened out” says Secretary 
Woodin. And, we might add, so 
have the depositors. In fact, 
practically flattened out. 

. ~ ” 


A THREE-WHEELED auto- 
mobile is soon to be announced. 
After they have gotten the pub- 
lic pretty well sold on the credi- 
bility and wisdom of a twenty- 
five per cent saving in tire ex- 
pense, we’re going back into the 
bicycle business. 

+ * + 
No matter what else a Congress- 
man lacks, 
It’s never a method to levy a tax. 


WE’RE NOT even yet con- 
vinced that Balbo could negotiate 
a Detroit traffic jam. 

* * ~ 

I have just read where a Lon- 
don motorist ran over the same 
man for the third time. What! 
Pedes- 
trians over there? 


that I had utterly for-! 
| gotten to write it down. 


A word from 


SOME WHERE EiSE 
TO PLAY...... UNCLES 


HAD A BAD 4 


Ma will help. 





In This 





Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 


Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Stop the Tax 


Those of us down in this part 
of the country who realize the 
burden we are carrying in the 
form of excess taxes can cer- 
tainly appreciate the valiant fight 
Automotive Daily News is putting 
up in our behalf. The stories by 
Mr. Ullman have made a great 
number of motorists wake up to 
the fact that they are carrying a 
far greater portion of the state 
tax load than do the rest of the 
citizens of Florida. 

We have been laboring under 
| these top-heavy taxes for so long 
now that we have almost come to 
the point where we take them for 
granted. They have become a 
part of our ordinary lives. It is 
this frame of mind that is caus- 
ing no end of harm. As long as 
the tax-prosecuted motorists re- 
main in their lethargic attitude, 
there will be little activity on 
their part toward reduced assess- 
ments. 

Some initial progress has been 
made, and much of it can be at- 
tributed to the efforts of Automo- 
tive Daily News. It is my firm 
conviction that if the dealers and 
the car-buying public would wake 
up, and show as much interest in 
helping themselves as they do in 
allowing others to help them, we 
could go a long ways toward get- 
ting a little parity on this taxa- 
tion business.—C. J. G., Miami, Fla. 


The Fair Helps 

Starting about two months ago, 
the Big Parade apparently de- 
toured from its original course to 
,come thru our town. We are on 
one of the country’s main arter- 
ies leading into Chicago, and have 
been watching the multitude of 
cars on their way to the Fair. 

The comments we get from mo- 
torists who stop to patronize the 
| filling station we run in conjunc- 
tion with our salesroom lead us 
|to believe that this Century of 
|Progress has been a great thing 
\for the motor industry. A very 
|good average of the cars that 
| stopped were new models, and al- 
|most without exception the owner 
| would tell us that he waited until 
he could get delivery of his new 
car before starting on his trip. 
|As the Fair continues, and more 
|cars are passing every day, the 
ipercentage of new cars on the 








road is growing larger. 

Some days we have a regular 
panorama of states passing in 
front of us. From away up in 
New England, down through New 
York and Pennsylvania, and con- 
tinuing on into Florida, the states 
as identified by their license 
plates are sending their citizens 
to Chicago. The financial posi- 
tion that is enabling these tour- 
ists to acquire new cars is not 
common only to a certain locality. 
They all are coming, and a good 
deal of them are coming in their 
new cars. The dealers can cer- 
tainly be thankful that someone 
got the good idea for this Fair— 
D.M.B., South Bend. 


<“—2 word in 
edgewise” 


By the Publisher 


A GOOD FRIEND of mine from 
the great open spaces of the 
middle-west prairies called the 
other day to ask my opinion of 
the manner in which the NRA 
was being received by the auto- 
motive leaders in Detroit. He 
frankly wanted the “low-down” 
and had assumed, I think, that 
the manufacturers were accept- 
ing the dictates from Washington 
only under the greatest duress. 
That I could not confirm his sus- 
picions seemed only to convince 
him that we did not know the 
facts. At the risk therefore of 
giving the same impression to 
any other of our readers in the 
same frame of mind, let me give 
you a glimpse of its effect in 
Detroit as one man sees it. 

” ~ cm 


TO SAY THAT the entire auto- 
motive industry, manufacturer, 
supplier and dealer, caught their 
first glimpse of the rain-bow 
March 4, 1933, would be stating a 
plain fact. It is no secret that 
99.4 per cent of the men who de- 
pended on the sale of motor ve- 
hicles for their livelihood, whether 
they were factory workers, retail 
salesmen or manufacturing execu- 
tives, had just about reached the 
bottom of their reserves on that 
date. It is just as well known 
that almost from that date the 

(Continued on Page 14) 





© THE WINNER of the 100 meter 
Sree style, Lenore Kight (right), is 
congratulated by Olive Hatch Voight, 
second, and Alice Bridges, third. 


a BEACH isn’t easy to get to. Situated on 
a sand island off the south shore of Long Island, 
about thirty-five miles from New York City, five 
miles from the nearest railroad station, available by 
a few buses and no excursion boats, an automobile is 
just about required for transportation. Yet in the 
four days of the Twelfth Annual Water Derby at 
Jones Beach, more than 125,000 spectators were on 
hand—exclusive of the folks who came to swim or 
just use the Beach. And on Sunday, July 23rd, the 
last day of the meet, 40,000 cars found berths in the 
official parking space, establishing a new high 
attendance record for the place! 

The News Waier Derby, needless to say, was 
promoted by The News, and was publicized exclu- 
sively in The News. Most of the spectators who 
attended learned of the event from The News. And 
most of these News readers who came to Jones Beach 
came in their own cars. Do you know of any other 
New York newspaper which can show as much 
evidence of automobile ownership among its readers? 

Some automobile manufacturers have acted as if 
tne car owner in New York City were a rare bird in 
the upper income brackets. The simple obvious fact 
is that automobile ownership here represents a cross 
section of the whole population—just as elsewhere. 
Check your own registrations and find out! Car 
owners are not a particular group, peculiar to any 
income class, neighborhood or newspaper circula- 







@ SOME of the 40,000 cars of spectators at the Twelfth Annual News Water Derby 






tion. They are all kinds of people all over the lot. 
And if you really know the automobile market here, 
you know that The News reaches more owners and 






more prospects—because it reaches far more families 
than any two New York newspapers combined. 






















lx THE past some manufacturers have felt 
that advertising representation was essential in New 
York City—but never expected the advertising to 
sell anything. Others have picked media to satisfy 
their officers, stockholders, dealers or some imagi- 
nary requirement. But today, if you want the utmost 
for your advertising expenditure, if you buy your 
advertising as carefully as you buy everything else, 
if you want to sell more cars—you’ll buy the medium 
that satisfies most of the customers—The News! 

The News gives every advertiser more family 
coverage, more attention value and visibility for his 
copy, more millines for his money 
—and more sales. The automobile 
advertiser who wants to get the most , 
out of New York, and the most for 
his advertising dollar—is going to 
plant a lot of his appropriation in 


e@ ELEANOR HOLM 
Olympic World Champion 
at the finish of the 

220 yard backstroke 


the medium that has been doing the 
most for other advertisers! 

Want to sell something in New 
York? You need The News! 


eTHEG NEWS 


New York’s Picture Newspaper 


Tribune Tower, Chicago . Kohl Bldg., San Francisco . 220 EAST 42nd ST., NEW YORK 


in 2:57.2, a new 
world’s record 




















Chicago, Aug. 11.—While deal- 
ers here were putting the finish- 
ing touches on their first big open 
air automobile show, to be held 
on the Congress street plaza of 
Grant Park under auspices of the 


Chicago Automobile Trade Assn., | 
an-| 
nouncement was made today that | 


starting mext Thursday, 
the proposed Automotive Week 
during the period of September 


2 to 9, inclusive, will be a reality. 


The Automotive Week pageant 
is to be participated in by all 
automotive exhibitors at the Cen- 
tury of Progress and will for the 
most part be confined to the ex- 
position grounds. A notable 
departure from that plan will be 
the holding of what is expected 
to be the most spectacular parade 
in Chicago history. It is sched- 
uled to touch 
Week in impressive manner on 


the opening day and the proces- | 


sion will cover a route through 
the downtown streets of the city. 

Thus, the automotive industry 
is destined to make a profound 
impression here this month and 
next in getting the public more 


ing the story of the industry's 
size, importance, achievements 
and progress. 

The trade association’s show 


Seattle Sales 
Steady in July 


Seattle, Aug. 11.—During July 
new cars sales maintained a good 
level in this sector. The total 
King county (Seattle) sales were 
slightly ahead of June, the pre- 
vious month. The figures are, 
July, 790; June, 780. And this 
on top of the fact that June was 
rated a very good month for new 
car sales, especially in the lower 
brackets. 

Again Chevrolet, Ford and Ply- 
mouth were well ahead in the 
first three places. However in 
July Chevrolet took a bigger lead 
over the others landing 215 out 
of this total to 163 for Ford and 
154 for Plymouth. 

In July, 1932, new car sales 
were but 446, so it can be seen 
how much better the showing is 
this year than for the correspond- 
ing month of a year ago. Used 
cars are a different story. This 
year July used car sales totaled 
928, compared to 1,532 a year ago 
for July. Used trucks have held 
an even keel, sales this year in 
July being forty-two and a year 
ago forty-one. Truck sales were 
again exceptionally good with 
construction activities the main 
reason. July new truck sales 
reached 165, compared to only 
sixty-eight in July, 1932. How- 
ever June of this year holds the 
blue ribbon for truck business, 
the forestry department boosting 
the figures to 241. 


Louisville July Total 
Doubles 1932 Figure 


Louisville, Ky., Aug. 10.—July 
new car sales for Louisville and 
Jefferson county more than 
doubled July sales of last year, 
and were ahead of June of this 
year, with a total of 677 units, as 
compared with 333 for July last 
year and 617 in June of this year. 
The total for the seven months 
is 3,424 as against 2,553 last year 
for the same period, a gain of 
871. 

July new truck sales were 
eighty-six units, as compared with 
eighty-one in July of last year, 
and eighty-three in June of this 
year. Total for seven months 
sales this year is 429 trucks, as 
compared with 364 last year, a 
gain of sixty-five units. 


Lundstrom, Manager 

Salt Lake City, Aug. 10.—F. E. 
Lundstrom of San Francisco has 
been appointed manager of the 
Salt Lake City branch of the 
Ford Motor Co. 


off Automotive | 


| program 


: : ; | Jenkins, 
new-car conscious and in bring-| 
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Automobile Week to be held 
in Chicago Week of Sept. 9 


will run through next Thursday, 
Friday and Saturday, and ten- 
tative plans call for continuing 
it Sunday. It is to be open 
from 10 a. m. until midnight 
each day, with music each after- 
noon and evening, special decora- 
tive effects and night illumina- 
tion, and a natural outdoor setting 
for the cars on display. President 
Lafayette Markle has _ placed 
arrangements in the hands of 
a representative committee. 
Spaces will be allotted by draw- 
ings without regard to sales 
volume of the various makes of 
cars. 
Officials of 


the Century of 


| Progress world’s fair are co-op- 


erating enthusiastically with the 
automotive companies in the 
plans they have made. Two 
committees have been appointed 
to handle the event. The parade 
committee is made up of D. P. 
Gambill, Hupmobile; D. D. Gilles- 
pie, Standard Oil; F. R. Cross, 
Stewart-Warner; L. E. Wettling, 
General Motors, and F. B. Curt- 
enius, Packard. Members of the 
committee are John 
Nash; Varley Young, 
Chrysler; Morrow Krum, Stude- 
baker; James A. Grier, General 
Motors, R. F. Dixon, Firestone, 
and C. E. Johnson, International 
Harvester. 


SALES 


nd 


SERVICE 


By E. M. Lubeck 


I AM constantly receiving let- 
ters from dealers and their 
salesmanagers in which they tell 
me of the difficulties they en- 
counter in their morning sales 
meetings. The chief complaint 
seems to be that the “old timer” 
salesman, who thinks he knows 
it all and who prefers to operate 
on such basis as he has developed 
personally, is indifferent to these 
morning meetings, claiming that 
the discussions or talks about 
knowing the product and the 
procedure for selling automobiles 
is of no particular interest to 
him. 
+ * * 

I HAVE attended several meet- 
ings and, in a great many cases, 
the old timer salesman and the 
new salesman as_ well have 
grounds for complaint about the 
way these meetings are being 
conducted. I feel that sales- 
managers and dealers should set 
about plans which will convince 
all the men on the sales force 
that methods of selling automo- 
biles today are not the same as 
those of a few years ago. 

* * oe 

NEW SELLING IDEAS are 
cropping up every day and there 
is much to learn. But, speaking 
for the salesmen, I am still of 
the opinion that they are not to 
be blamed for their comments 
or criticisms when one considers 
that the majority of these morn- 
ing sales meetings are the same 
day after day. There is the 


same old discussion about pros- | 


pects and who they belong to, 
the same old argument about al- 
lowances on used cars and the 
worst part of it all is, the same 


salesmanager day after day with | 


the same voice, booming out his 
orders, instruction and 
cisms. 

* + + 

A LIVE-WIRE $salesmanager 
who is hitting the ball at a 1,000 
per cent clip every day, has elimi- 
nated all these complaints—his 
men go out on the firing line at 
nine o’clock sharp, happy and 
alert. 

Here’s how he works the “ob- 
noxious meeting.” Three morn- 
ings a week (Monday, Wednes- 
day and Friday), he has one of 





criti- | 





The first new Detroit building project in the automobile industry announced this year was completed 
last week. It was the Plymouth Motor Corp.’s new truck-away and shipping grounds, shown above, a 
unique and ultra-modern answer to the necessity of fast distribution of new cars from the factory for 


immediate shipment. The project 


the leading business men in his | 
city come in and talk for ten or| 
fifteen minutes about “selling.” 
They outline the selling methods 
of their businesses. It gives the | 
automobile salesman a_ broader | 
picture of selling. The salesman- | 
ager himself calls on all the lead- | 
ing men such as the insurance | 
man, the leading coal man, lum- 
ber man, automobile finance 
men, department store managers 
and requests them to come to 
the salesmeeting and give a ten 
minute talk. 
*~ * ok 

THE SPEAKERS are invited 
to come for the opening of the 
meeting and stay until the close 
as well and, whenever this hap- 
pens, the salesmanager has a 
little visit with the speaker after- 
wards who, because of his 
broader activities, may detect one 
or two things in the dealer meet- 
ing which can stand for correc- 
tion. Thus the salesmen get a 
little variety and some new sell- 


ing slants and they can use them | 


in their contact in the field. 


Foy-Youngest 
See’y 


Detroit, Aug. 10.—Byron Foy, 
recently elected secretary of the 
National Automobile Chamber of | 
Commerce, is 
the youngest 
man ever to fill 
this role. 

As vice-presi- 
dent of the 
Chrysler Corp. 
and president of : 
the De Soto om : 
Motor Corp., 
Mr. Foy is 
known as one 
of the most 
aggressive ex- 
ecutives in the 
automobile business. Under his | 
leadership, De Soto has made| 
steady sales gains, and today has 
the strongest dealer organization 
in its history. 


Parts Show Date 


a, 


Byron Foy 


of N.A.C.C.) 


is declared to be the most efficient of its kind in the industry. 


CAsk any 


REO SELF-SHIFTER 
OWNER 


@ It is easy for a manufacturer to tell how 
good his product is—but it is to the owners 
that you look for the answer. 


If you want to see a real endorsement of a 
‘new product, write us for the free booklet con- 
itaining comments from owners of the new 
'Self-Shifting Reo! 


‘Never in our 29 years in the industry have we 


‘seen or heard of a more spontaneous, more 





enthusiastic tribute from actual users—people 


‘who know what it means to own “The Car 
|'Without a Gearshift Lever.” 


Not since the 
introduction of the Self-Starter has an auto- 
mobile improvement had such an instantane- 


‘ous, unanimous and wholehearted acceptance. 


The new REO SELF-SHIFTER 


\offers alert dealers the greatest 
‘merchandising opportunity in 





Definitely Oct. 30 


(Continued from Page 1) 
factory service managers, oil com- | 
pany executives and representa- 
tives of other operators of chains 
of service stations. Beginning 
Thursday at 6 p.m., restrictions 
will be removed. 

The committee in charge is 
composed of R. H. Bachman, 
Allentown, Pa.; F. C. Bahr, Min- | 
neapolis; N. H. Boynton, Cleve- 
land; V. C. Hosselman, Lima, 
Ohio; L. F. Hunderup, Spring- 
field, Mass.; Burke Patterson, 
Cleveland; D. W. Rodger, Detroit; 
M. T. Rogers, Cambridge, Mass.; 
Roy Schreiner, Harrisburg, Pa.; 
and E. R. Seager, Cleveland. 

The show manager is A. B. 


years—and we'll gladly show 
you the PROOF. 


WRITE FOR A COPY TODAY 


REO FLYING CLOUD *995 REO-ROYALE EIGHT °1745 


SELF-SHIFTER (fully patented by Reo) standard on Reo-Royale. Slight 
extra cost on Flying Cloud. (Standard models f. o. b. Lansing, plus tax) 


Reoalso provides its dealers with the finest line of Speedwagons 
and trucks in Reo history. New low truck prices—Reo Trucks, 
Speedwagons, Tractors and Semi-trailers, from $575—$2595, 
chassis, f.o. b. Lansing, plus tax. Reductions up to $400. 


REO MOTOR CAR COMPANY 
LANSING — TORONTO 


Coffman, 35 East Wacker Drive. | 
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‘NOWS | 


e Selling Value — 
OF 


CYLINDER HEADS 


The new Graham is literally covered 
with salient selling features. 


One of the most important is the 
Graham cylinder head which is a Bohn- 
alite Cylinder Head. 


This engine refinement gives Graham 
dealers a big selling ‘‘edge’’. Graham 
dealers can “brag” about the operating 
economy of their car and back up their 
statements with indisputable facts. 


Bohnalite Cylinder Heads are used 
by Graham because they insure greater 
economy —improved performance — 
smoother operation. 


Bohnalite is a light alloy which cools 
three times as fast as does iron. Tem- 
peratures are equalized. All of which 
means more gasoline is converted into 
usable power. That’s a big economy 
feature. 


Also motorists do not have to use 
premium fuels. That’s another very 
important economy feature. 


As Bohnalite is 62% lighter than 
iron, dead weight is eliminated. More 
economy! 


Remember—improved speed and 
faster acceleration—increased engine 


output with lower fuel consumption — 
higher compression — elimination of 
“ping”—slower carbon accumulation — 
smoother operation. These Graham 
advantages are due to the Bohnalite 
Cylinder Head. 


The famous Nelson Bohnalite Pistons 
are also used in the Graham power plants. 


The Bohnalite Cylinder Head is the 
outstanding engine refinement of the 
year. Every new Graham has it. Every 
Graham dealer should use this fact to 
full advantage. It will help you get 
business. The Bohn Aluminum & Brass 
Corporation, Detroit, Michigan. 








uw 


8 


Sparks 


(Continued from Page 1) 
O'Neill is the dominant factor, 
I heard that the plant had been 
running seven days a week since 
May until recently when it went 
to six days, a natural reaction 
after running nearly three months 
at top speed. Here the plant per- 
sonnel had been doubled in the 
last two months and to keep up 
with orders it has been necessary 
to run twenty-four hours a day. 
Since May there has been the 
greatest production in the his- 
tory of the company. 

* + + 


GENERAL is one of the very 
few in the country that boasts 
that it it was fn the black in 1932 
and that its turnover that year 
was eight times the plant invest- 
ment, whereas the average of 
most other companies was about 
one and a half. The three suc- 
cessive price boosts that have) 
taken place this year have been 
of material benefit in moving 
General’s products. Dealers’ 
stocks have been greatly _in- 
creased in the last three months 
and the stuff is moving freely. 

* * * 





WHILE IN AKRON I dialed in 
on a radio broadcast in which | 
Paul Litchfield, president of | 
Goodyear took a crack at taxation | 
which is proving so burdensome | 
to the rubber industry. Litch- 
field had a sympathetic audience 
in and around Akron as he told 
his hearers that Goodyear, in its | 
current statement has had to 
charge off $100,000 due to the new 
capital stock provided in the Na- 
tional Industrial Recovery Act 
and that the Company had paid 
out $3,200,000 in sales taxes on 
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ago and then there was no May-| 
flower. The new hostelry is one} 
of the chain operated by Theo-| 
dore DeWitt, leading boniface | 
who has the Hollenden at Cleve- 
land, LaSalle at Chicago and 
hotels in other key points. Akron 
always has been underpowered as 
to hotels and now with the May- | 
flower, one of the most modern 
lat which I ever have stopped, 
there no longer is any necessity of 
Akron getting red in the face 
when you make any wisecracks 
about the town’s boarding houses. 


NADA Meeting 
Slated Aug. 16) 





(Continued from Page 1) 
president of the NADA, in his 
official notification to members of | 
the National Emergency Com- | 
mittee. 

The sessions will open at 10:30 
a.m., Wednesday, August 16, at 
the Jefferson Hotel, and will con- | 
tinue through Thursday, with the | 
possibility of extending through | 
Friday. 

Members of the committee are | 
the representatives elected by the | 
separate districts into which the 
country has been divided, or the 
alternate. Mr. Vesper, in his of- 
ficial call, urges those few dis- 
tricts that have not yet named | 
an alternate to elect one immedi- | 
ately, since it is important that 
every district be represented. 
The National Emergency Com- 
mittee, so far as chosen, listed by 
district, representative, and (in 
parentheses) alternate, is as fol- 
lows: 

1, Harold Hart, Boston (Myron 
Kidder, Portland, Me.); 2, Earl N. 
Taber, Hartford, Conn. (A. W. 
Howard, Providence, R. I.); 3, 











tires sold during the first half 
of the year. 

“From now on our shareholders 
will be subject to a tax of five 
per cent on dividends paid and 
the company must pay a new 
of four cents a pound on all cot- 
ton used in our textile mil!s,” 
was his plaint. “Also, there will 
‘be substantially increased over- 


__Jheads op the hours which our 


textile mills may be operated. 
“All of the savings we are able 
to make are more than offset by 
increasing taxes. We consider 
this an unfair burden on the tire 
industry,” he said, with specific 
application to the sales tax on 
tires. He said Goodyear now 
pays out more in taxes than it 
does for its combined purchase 
of rubber and cotton. 
* ~ * 


AKRON IS CONSIDERABLY 
disturbed by the report going 
around that the interpretation | 
of the code means that the 
plants are going to have to pay 
time and a half for Sunday labor. 
Most of the factories have been 
operating Sundays in order to) 
make Monday morning deliveries | 
on orders coming in Friday. The | 
wage scale that has prevailed up | 
to now has been straight time | 
and the new order is going to be} 
a direct hit on payrolls. 

* * * 


MANY NEW THINGS are com- 
ing through. At Goodrich I ran 
across a new type tear-proof inner 
tube designed for low-pressure 
balloon tires. Two different 
stocks are used in this new pro- 
duct, the inside periphery of the 
tube being manufactured to re- 
duce abrasive action caused by 
rims and the outside to resist 
tears even in the case of flat tires. 

Another feature is the valve 
assembly which may be inserted 
through the hole in the rim and 
the tire mounted without re- 
moving any part of the valve. 
The rim nut is eliminated and 
in case of a flat tire the valve 
pulls into the rim well and pre- 
vents the unit from being torn 
from the tube. The tube will 
turn with the tire until the car 
is stopped. This new job went 
on the market the first of the 
month. 








* . * 


I GOT a big surprise when our 
own Bill Cotton drove me into 
Akron and we pulled up in front 
of the Mayflower Hotel. My last 
visit to Akron was three years! 


Theodore Southworth, Brooklyn 
(Guy Simons, New York City); 
4, E. C. Bull, Buffalo; 5, George 
McFarland, Harrisburg, Pa. 
(Adolph Steltz, Philadelphia); 
florida, Claude Nolan, Jackson- 
ville. 

7, John E. Smith, Atlanta (Jas. 
H. Frazer, Nashville); 8, Chas. L. 
Day, Pittsburgh (J. S. Calhoun, 
Charleston, W. Va.); 9, Herbert 
Buckman, Cleveland; 11, Clarence 
L. Holt, Minneapolis; 12, Frank 
H. Bogda, Green Bay, Wis. (Ralph 
A. Hult, Madison, Wis.); 13, Aaron 
DeRoy, Detroit. 

14, C. J. Meyers, Oklahoma City 
(Hal Brace, Kansas City); 15, 
Herman Wangelin, Belleville (Wm. 
McKenzie, Springfield) for south- 
ern Illinois, and Lafayette Markle, 
Chicago, for northern Illinois; 17, 
J. A. Peverill, Des Moines; East- 
ern Missouri, F. W. A. Vesper, St. 
Louis (Allen C. Garner, Poplar 
Bluff). 

19, Ellis Boyd, Ft. Worth; 22, 
Floris Nagelvoort, Seattle (A. S. 
Eldridge, Seattle); 23, Tom Bot- 
terill, Denver (H. D. MacDonald, 
Colorado Springs); 24, Roy Bur- 
nett, Portland, Ore.; 25, Eugene 
B. Smith, Greenville, S. C. (W. E. 
Rush, Greenville). 


Dealers Join 
In Washington 


Seattle, Aug. 11.—In the wake 
of codes for the automotive in- 
dustry, local dealer organizations 
are being formed in various sec- 
tions throughout Washington. 

Among the new dealer bodies 
are: 

Walla Walla Valley Automobile 
Dealers’ Assn., A. C. Thomas, 
secretary. 

North Central Washington 
Automobile Dealers’ Assn., Wen- 
atchee, Jos. S. Welty, president. 

Cowlitz County Dealers’ Assn., 
Longview, W. H. Taylor, secre- 
tary. 

Kittitas County Automobile 
Dealers’ Assn., Ellenburg, J. 
Kelleher, president, H. W. Butter- 
field, secretary. 

Aberdeen, Hoquiam and Ray- 
mond have combined in the Twin 
Harbors Automobile Dealers’ 
Assn., of which Ransom Minkler 
of Aberdeen is president. 

Thurston and Mason county 
dealers have organized at 
Olympia, with Julius Laspa as 
secretary. 
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Published Quarterly 
$12 a Year 
MASTER EDITION 
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WE DO 


A New Deal 


AND GOOD NEWS 


NEW CODES 
NEW METHODS 


For 22 
NATIONAL USED CAR 


(An Independen 


HAVE FURNISHED AUTOMOBILE I 
GUIDING THEM IN THEIR BUYI 


DURING THESE 22 YEARS THE MAJORITY 
CONTAINING BOTH BUYING AND SELLING 
IN THE BLUE BOOK OF 300 PAGES AND IN 


NOW A CHANGE 


A method whereby each trading area can have its own 
local selling prices — once a month and all identification 
of all models and makes for the past 10 years. 


A HUNDRED BOOKS IN ONE 
All prices based on sales prices supplied by the men 
that sell the cars. 


At an early date, the 77th Edition Blue Books and Red Books will be is- 
sued, based upon suggestions made in various proposed codes under the 
National Industrial Recovery Act. 


Sales prices will be arrived at through hundreds of thousands of sales 
reported to us by our subscribers, supplemented by meetings held in co- 
operation with dealer organizations throughout the country, and in addi- 
tion, by sales reported by automobile trade associations affiliated with our 


Service, and LOCALIZED BY MARKET AREAS. 


The sales prices shown in the Blue Book will be official for those organi- 
zations endorsing our service. 


NATIONAL USED CAR | 
1315 SOUTH MICHIG 


250 WEST 57th STREET ‘ 
NEW YORK CITY ‘ 
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Published Quarterly. 


$6 a Year 
Pacific Coast Edition, Six Books, $9 per Year 
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} FOR ASSOCIATIONS 


NEW BLUE BOOKS 
NEW RED BOOKS 
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R MARKET REPORT, INC. 


endeng™ Organization ) 


ME ALERS WITH A REPORT SYSTEM 


‘ 


4 
‘IMG AND SELLING OF USED CARS 
ITY MF DEALERS HAVE USED OUR BLUE BOOK. 
ANG @RICES IN SIX ZONES AND U. S. AVERAGES 
) IN BHE RED BOOK U. S. AVERAGES 400 PAGES 
The dealer’s allowance price for used cars will be the selling prices shown 
in the Blue Book and the Red Book, less any deductions based on the Code, 
vn to arrive at allowance prices. 
on Many state and numerous local associations have endorsed this service 
as official in their respective territories. 
WE PIONEERED — HAVING SERVED THE DEALER BODY 
SUCCESSFULLY FOR MORE THAN 22 YEARS 
on We are endorsed by the States of: Ullinois, lowa, Indiana, Pennsylvania, 


Empire State, Oregon, Washington, Michigan, West Virginia, Virginia, Mona 
tana, Maryland, and Local Associations in: Chicago, New York, Indianapolis, 
, South Bend, Miami, Orlando, Jacksonville, Atlanta, Birmingham, Dallas, 
_ Gary, San Antonio, Seattle, Tampa, St. Petersburg, Toledo, Washington, 


ee 

l Also endorsed by the National Automobile Dealers’ Association, and the 
es : as : . 

si National Association of Finance Companies. 

wot WE COVER EVERY STATE IN THE UNION 

] 


40,000 UNITS 4 TIMES A YEAR 


i MORE FINANCE COMPANIES USE OUR SERVICE THAN 
ALL OTHERS COMBINED 


—¢ MARKET REPORT, Ine. 
IIGAN AVE., CHICAGO 


714 WEST 10th STREET 
LOS ANGELES 
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Hupp Executives Finds 


Detroit, Aug. 
scarcity of good used cars, an 
increasing percentage of new 
car sales with- 
out trade-in, a 
growth in junk- 
ing, and a low- 
er proportion of 
used car to new 
car sales—these 
are the findings 
reported by I. 
M. Kauffelt, as- 
sistant sales 
manager of the 
Hupp Motor 
Car Corp., as 
the result of a 
newly completed survey. 

“The fact that many people 
have delayed purchasing until 








I. M. Kauffelt 


value has had some marked ef- 
fects on the markets for both 
used and new cars,” says Mr. 
Kauffelt. 

“A study of our sales during 





their cars have little or no resale | 


Scarcity of Used Cars 


11.—A_ growing | the last few months reveals that 


the amounts allowed for cars 
turned in is materially lower on 


| the average today than it was two 





years ago, and a much higher 
yercentage of cars taken in is 
being junked. What is true of 
our organization is true to an 
even higher degree among the 
dealers in lower-priced cars, with 
the result that good used cars are 
much harder to find and many 
new car sales are being made to 
buyers who originally were pros- 
pects for used cars. 

“Many buyers, normally users 
of medium and high-priced cars, 
purchased cars of a much lower 
price to carry them through the 
period of financial stress. Many 
of these buyers are now return- 
ing to their normal price class. 
This is one of the factors in the 
current indication that business 
will hold to a satisfactory level 
during the late summer and early 


| fall.” 





Truckmen Mass at Capital 


to Plan Uniform Trade Code 


(Continued from Page 1) 


the part of the truck owners and 
operators. 

Here is the problem in a nut- 
shell: 

There are more than 3,300,000 
trucks operated in this country. 
Of them, 1,800,000 are owner- 
driven, the remaining 1,500,000 by 
hired drivers of fleet operators. 
The first group, that of the 
vehicles individually owned and 
driven, is not subject to the pro- 
visions of the Recovery Act which 
makes specific exemption of the 
right of the individual to dispose 
of his services as he sees fit, a 
privilege guaranteed him under 
the Constitution. Those who em- 
ploy drivers to operate their 
trucks, however, are subject to 
the re-employment and formal 
code requirements. If they in- 
crease wages, or shorten hours 
with no reduction in pay and 
thus increase their employment 
rosters, their costs must go up 
while those of the unregulated 
group remain the same. 

Bridging this breach with a 
code is the task that confronts 
the group called to convene here 
Thursday. Its leaders have sum- 
moned NIRA officials, who have 
been studying the problem, to 
give them all the aid possible in 
the draft of an agreement that 
will bring all of these diverse 
elements together in a fashion 
that will be equitable for all. 

Another fly in the ointment of 
the for-hire truck operator is the 
threat offered by rail competition 
which he now must face in addi- 
tion to that of the unregulatable 
private truck owner. The rail- 
roads, under an interpretation of 
the Recovery Act, are not subject 
to its provisions, being already 
under the jurisdiction of the In- 
terstate Commerce Commission, 
and now the Co-ordinator as weil. 

They will be able to work their 
men forty-eight hours weekly, 
and if truck operating costs, and 
consequently truck hauling rates, 
are increased, a considerable loss 
of revenue to the railroads is 
feared. 

In the interest of giving all 
groups equal treatment, by a 
means which remains to be de- 
termined, the Administration of- 
fers a flat negative to proposals 
for separate codes from different 
classes of truck operators. Its 
leaders concede the tremendous 
difficulty of a single all-inclusive 
agreement but they believe that 
it, alone, holds the promise of 
equity for all concerned. 

Members of the committee, 
leading spirits in the movement 
for the Washington meeting 
which will attract hundreds, are: 

P. O. Riddle, secretary, Florida 
Automotive Chamber of Com- 
merce; Robert F. Stockton, 
| Stockton Transfer Co., Chicago; 








Chester Moore, representing sev- 
eral Illinois Truck Assn.; Henry 
Cc. Kelting, secretary, Motor 
Truck Club of Kentucky; Frank 
I. Hardy, Truck Owners’ Assn. 
of New England; J. V. McReavy, 
president, Minnesota Truck 
Owners’ Assn.; William White- 
ford, secretary, Minnesota Truck 
Owners’ Assn.; John W. Blood, 
president, Motor Transportation 
Assn. of Kansas; George Daniels, 
George H. Pride, W. S. Banks 
and D. Moran, all of the New 
York State Motor Truck Assn.; 
Theodore D. Pratt, general man- 
ager, New York State Motor 
Truck Assn.; John F. Winches- 
ter, president, and Robert Jack- 
son, of the Motor Truck Club of 
New Jersey; Frank Schmidt, 
chairman, Board of Directors, 
Ohio Assn. of Commercial Haul- 
ers; C. O. Sherrill, vice-president, 
Ohio Highway Users’ Assn.; R. 
K. Carter, Virginia Highway 
Users’ Assn.; W. S. Campfield, 
Virginia Horticultural Society; 
Walter Beck, vice-president, 
Texas Motor _ Transportation 
Assn.; and Jerome’ Fanciulli, 
secretary, Commercial Motor Ve- 
hicle Owners’ Assn., Washington, 
mp. & 

The American Highway Freight 
Assn. and more than twenty 
other national trade associations 
whose members operate private 
trucks are invited also to send 
representatives to the meeting. 


New Simplex Dealer 


Indianapolis, Ind. Aug. 11.— 
The Simplex Motor Parts Corp. 
has been organized here to become 
distributors for Simplex and 
Panther piston rings and Apache 
brake lining, all Simplex products. 
A storeroom and shop have been 
leased at 126 West Vermont St. 
B. C. Bruder, who has been con- 
nected with the automobile ac- 
cessory business here for four- 
teen years is head of the company. 
He was formerly with the I. J. 
Cooper Co. and the Automotive 
Brokerage Co. 


New Chrysler Dealer 


Indianapolis, Ind. Aug. 10.— 
Appointment of East Side Motor 
Sales, Inc., as a Chrysler-Ply- 
mouth dealer, is announced by 
Carl H. Wallerich Co., distributor. 
The East Side Co., which is a 
newcomer in the field here, is 
headed by D. E. Thayer and Louie 
L. Cohen. Mr. Thayer previously 
was engaged in the service busi- 
ness and Mr. Cohen has been 
identified with automotive estab- 
lishments here for many years. 
H. J. Hockman who has followed 
the Chrysler line for some time 
is sales manager. 








Ten Definite 
Yardsticks By 


I 


he said: 


over the Polk registration re- 


“Most dealers like their sermons 
on Sunday !” 


ports for the first half of the 
year. The figures showed that 
the leading company’s dealers 
had sold 230,433 cars in the six 
months — approximately $115,000,- 
000 worth of automobiles at list. 
An additional feather in their 
cap was the fact that in the same 
period 40,417 trucks—another $25,- 
000,000 worth of business—were 
sold. 

Naturally I thought of this old 
rooster and the ostrich egg and I 
came to the conclusion that 
there’s something going on next 
door. So I started asking ques- 
tions. What made this record 
possible? Was it product alone 
—price, dealer organization—or 
what? 

How Is It Done? 

Frankly I didn’t know the an- 
swer to these questions; so I de- 
cided to ask the man who had 
directed the selling efforts of the 
dealer organization that made 
these records possible—Harry J. 
Klingler, vice-president and gen- 
eral sales manager of Chevrolet. 

Naturally, you’d think that any 
general sales manager with a 
story like this would meet you on 
the front doorstep with a type- 
written article all ready for you 
to print. Well, you’re wrong—at 
least you’re wrong in this case— 
he didn’t! 

I trailed him for three days, 
however, and finally caught up 
with him one noon at the lunch 
counter in the General Motors 
building cafeteria. 

If you’ve ever tried to pry in- 
formation out of a diplomat who 
didn’t want to talk, you’ve got a 
pretty good idea of what this 
scribe was up against in trying to 
get Harry Klingler to tell how his 
dealers made this record. He’s so 
darned afraid his boys will think 
he’s bragging or trying to take 
credit for the job they did that 
he is downright bashful. 

On the grounds that he could, 
through the columns of A. D. N., 
tell the dealers of these United 
States something that might help 
them to become better dealers, he 
did give me a sort of a half 
promise that he would write me 


Which Dealers 
May Gauge Their Operations 


By CHRIS SINSABAUGH 


N THE poultry exhibit of a country fair someone placed 
a coop full of chickens next to the ostrich cage. 
rooster strutting up and down among a dozen or so hens 
peered through the bars of the cage and spied an ostrich 
egg. After much diligent scratching he managed to get 
the egg into the chicken coop. Calling the hens together, 
“Now I don’t want to cast any aspersions on the 
work you girls have been doing, but I do want to call your | 
attention to what’s going on next door.” 


This story came to mind the— 
other day when I was working | 
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«Salesmanship Alone Is Not Enough, Dealers 
Must Be Managers,” says Klingler of Chevrolet 


oe F, actors Form 


A 





a letter on the subject. But he| 
added, “If you ever use it in a/| 
way that sounds like I was 
preaching, you're off my visiting 
list for life.” 

Yesterday brought the follow- | 
ing letter and at the risk of los- 
ing a friendship I’ve valued for a 
good many years I’m going to 
pass Mr. Klingler’s thoughts on 
to our readers. To me they seem 
sound in principle and I believe 
they work in practice. Chevro- 
let’s sales record proves it. Any- 
way, here’s his letter and you| 
fellows out in the field can be the 
final judges. I’ve done my part | 
to get you the story. 

Klingler Speaks 

“Dear Chris: In a moment of | 
weakness I promised you I would 
jot down some general thoughts 
on ‘Why Some Dealers Are More 
Successful Than Others.’ Now 
that I’ve come to the point of 
trying to put these thoughts on 
paper I’m not so sure I should 
do it. 

“The thing you are after sounds | 
too much like preaching, when | 
you see it in cold type, and it’s | 
my opinion that most dealers pre- 
fer their sermons on Sunday—I | 
know I do. Therefore, you can | 
blue-pencil this letter to your! 
heart’s content. 
low who has to paint the picture. | 
I’m only a sales manager. 

“There probably are a hundred | 
good answers to the question, 
‘Why are some dealers more suc- | 
cessful than others?’ All of them | 
undoubtedly have a definite bear- | 
ing on the results accomplished. | 
In my opinion, however, there are 
certain fundamental principles | 
that must be observed if a dealer | 
is to be successful. If he does| 
not operate his business in accord | 

with these principles he cannot | 
attain permanent success, and 
that’s the only kind in which I| 
think any good dealer should be 
interested. 


“Salesmanship is just as much | 
a profession today as medicine or | 
engineering. To be a successful | 
dealer a man must first be a 
good salesman. He must like to 
sell and he knows better than 
anyone else whether he has this | 
qualification. Unless he possesses | 
that inborn desire to welcome 
competition and knows he can 
master it, he can’t successfully 
direct the sales efforts of an or- 
ganization—be it one man or a 
hundred. The speed of the boss 





is the speed of the gang and it is| 


the dealer’s job to direct and 
lead—but never so fast that his 
organization can’t follow. Show} 
me a successful dealer and I'll} 
show you a man who can do any 
job he asks his salesmen to do. 
Management Needed 

“But salesmanship alone won't 
build a successful business. 
takes management and there is 
no substitute for good manage- 
ment. Again I say, ‘Show me a 
good dealer and I’ll show you a 
good manager.’ And by a good 
manager, I don’t mean one who 
attempts to do everything him- 
self. Today that is impossible 


It | 


Perhaps this whole question of why some dealers are more successful 


than others can be summed up under 


1. The successful dealer is 
first a business man as 


well as a salesman. 


He is an organizer and 
a leader. 


He never loses touch 
with any department of 
his business. 


He is selling a line of 
cars that appeals to the 
public. 


He has carefully ap- 
praised not only the 
present but the future 
market possibilities of 
this line. 


He has the man power 
in his organization to 
do a definite selling job. 


in our smallest communi- 
The successful automobile 


ven 
ties. 


| dealer must delegate responsi- 


bility to others; but—he keeps 
of his business. 


aside as unimportant. It’s his 





| 


a few brief classifications: 


He knows, and _ his 
salesmen know, the 
strong points and the 
weaknesses of his com- 
petition. 


He is adequately fi- 
nanced at all times. 


7. 


He is a good citizen and 
takes an active interest 
in the affairs of the 
local community that 
has contributed to his 
success. 


He spends ninety-five 
per cent of his time 
minding his own busi- 
ness and as an indi- 
vidual he has decided to 
let nothing stand in the 
way of his success. 


tions must function with the pre- 
cision of a _ well-designed ma- 


| chine. 


his finger constantly on the pulse | 
No detail is too! 
| small to be overlooked or brushed | 


| BUSINESS and his business to | 


know at all times what is going | 
on in every department. 


“New cars, trucks, used cars, 
| parts, service, accounting, 
| training, territory coverage, pros- 
pect lists, owner follow-up, and 
| fixed overhead, all these opera- | 


, another 
sales | 


“Capital is of necessity an im- 
portant factor to successful oper- 
ation. No dealer can operate for 
any length of time under the 
handicap of lack of capital. 
do so is nothing short of business 
suicide. 


“The right line of cars is still 
important consideration 
in dealership success. Many 
times a dealer finds that the line 
he is selling no longer appeals to 
| the Public. In such a case, he 


1933 ii eas iia 


Now Placed at 1,800,000 


(€ ‘sthiniad teams from Page 1) 


units and a gain of even twenty- 
five per cent in that section of | 
the industry this year would place 
the total well 
|mark, making the output easily 


above 1,800,000 as compared with | 


1,431,494 last year 

At the present writing the out- 
look for August would indicate a 
|production of 200,000 units. Sep- 
tember should run around 150,- 
|000. Tapering off in October and 
| November can be expected, with 
la possible uplift in December. 
|This uplift in December has been 
 eatiocsiie during the past two 
|years due to the manufacturers’ 
agreement on unified model an- 
|/nouncements. 

No indication has been shown 
as to just when model changes | 
will come this year but it is gen- 
erally felt that should the recent 
demand for the current models 
be sustained throughout the 


above the 300,000 | 


delayed until later in the fall, 
with many holding off until the 
first of the year. 


Many buyers apparently are 
coming into the market 
|present time in an effort to get 
their deliveries before prices ad- 
vance. This feature alone is 
|likely to sustain buying as ad- 
|ditional prospects find themselves 
in a position to buy. 





eral there seems to be a feeling 


that a real market is in the mak- | 


ing at the present time. While 
| 1933 stands in a good way to com- 
ling close to a 2,000,000-car-year, 
|it is generally believed that the 
true effect of increased employ- 
| ment and wages will not be felt 
until early next year and during 
the coming spring. Some leaders 
|already have expressed their be- 
lief that the normal year of the 
future would fall in the neighbor- 


month of August new lines will be 'hood of 3,000,000 units. 





| of automobiles. 


To | 





Throughout the industry in gen- | 





should have the courage to make 
a change. But before he does so 
he should be sure that the new 
franchise he signs will give him 
an opportunity to make money 
and build a permanent business. 

“Fair factory and sales policies 
together with market coverage 
and proper price classification 
must also be carefully investi- 
gated. And then having satisfied 
himself on these points he double- 
checks his impressions by talking 
with other dealers who have for 
years been selling the line he 
contemplates. 


“Again brains and experience 
must be the deciding factors— 
and the successful dealer has 
both. That’s one of the reasons 
he is successful. 


“When Abraham Lincoln said, 
‘All men are created equal,’ I 
think he meant that all men have 


|} an equal opportunity to become 
| successful 
| best suits their capabilities. 


in whatever vocation 
Cer- 
tainly that is true in the selling 
If you follow the 
who have suc- 


rules of those 


ceeded you can’t go far wrong.” 

I have given you Mr. Klingler’s 
thoughts exactly as he gave them 
to me without once resorting to 
| the editorial blue pencil—and I 
| do so because I think he knows 
what he is talking about. 


Code Drawn By 


Ohio Truckmen 


Columbus, O., Aug. 10 (UTPS). 

Ohio motor truck haulers 
drafted a code of fair business 
practices at a mass meeting here 
of truckers in every line of the 
industry, August 8 The code 
had been drafted by a special 
committee of twenty-five named 
by various groups. 

Many outstanding features 
were written into the document. 
Rate cutting, so-called “chisel- 
ing,” the prohibition of rebating, 
giving of premiums, and many 
other points were covered. 

Maximum hours are forty-eight 
per week for drivers, helpers and 
dispatchers. For others the maxi- 
mum week will consist of forty 
hours. A feature of the code is 
an option on the part of the em- 
ployer to calculate the weekly 
hours on the basis of mileage 
covered. For a single truck 1200 
miles will constitute a week’s 
work of forty-eight hours. For a 
tractor and trailer, the distance 
is 960 miles. 


Another Poke at Motorists 


Milwaukee, Aug. 10.—An “auto 
pound” for cars of parking law 
violators is provided for in an 
ordinance being prepared by the 
city attorney’s office at the re- 
quest of the police department. 
If the measure is adopted a “tow 
crew” will be organized in the 
police department to remove 
automobiles parked overtime on 
any street or left too near a fire 
hydrant. A transportation fee of 


| $3.00 would be charged the owner, 
|in addition to storage charges if 
at the| 


the car is not called for the 


| same day. Another city ordinance 
| being prepared would require ga- 
|rage operators to report to the 


police department all damaged 
cars they receive for repairs. 
Both measures will be presented 
to the common council in Sep- 
tember. 


Joins Nash Field Forces 


Kenosha, Aug. 11.—L. F. Turney 
of Dallas, Texas, whose associa- 
tion with automobile merchandis- 
ing extends back to 1908 and 
whose friends throughout the 
Southwest are legion, has been 
named special factory representa- 
tive for the Nash Motors Co. in 
the states of Texas and Oklahoma, 
with headquarters in Dallas. 





Plymouth Hits | 


August Recor 





Detroit, Aug. 11.—Breaking all 
precedent for August sales, the 
Plymouth Motor Corp. reported | 
today that retail sales of cars by | 
Plymouth dealers during the week | 
ending August 5 totaled 7,413 
units, a 7.3 per cent gain over the 
previous week and almost four | 
times the sales of the same week | 
last year. This was the highest | 
week-sales during the month of | 
August in the history of the Ply- | 
mouth Corp., and was within 112 
cars of establishing an all-time | 
high for week sales of Plymouth | 
cars. 

The week ending July 1, last, | 
was the all-time peak week in the | 
history of Plymouth, when 7,515 | 
cars were delivered. 

“Sales continue to climb, break- | 
ing all seasonal precedent,” stated | 
H. G. Moock, Plymouth general 
sales manager, today. “Retail 
sales by our dealers during the 
week ending August 5 were ex- 
actly 280 per cent greater than 
the same week in 1932. If sales 
continue at this pace it will be 
necessary for the Plymouth fac- 
tory to step up its production 
this month.” 





Dayton Sales In July 
Total 761, Set Record 
Dayton, Ohio, Aug. 10.—Auto- 
mobile sales in Dayton and Mont- 
gomery county for July broke all 
records of recent years. A total 
of 761 cars and trucks were regis- 
tered against 649 for June. Of 
the new units sold, 720 were pas- 
senger cars. 


Parts Jobbers Organize 


Columbia, S. C., Aug. 10.—The | 
automotive parts and accessory | 
jobbers of Columbia held a meet- | 
ing here a few days ago and or- | 
ganized an association to be | 
known as the Automotive Parts | 
and Accessory Jobbers of Colum- | 
bia. E. A. Jenkins, head of the | 
Jenkins Automotive Parts Serv- | 
ice, Inc., is chairman of the new | 
organization, and John E. Boinest | 
of C. D. Franks & Co., Inc., is | 
secretary. The association pledged 
itself to co-operate 100 per cent 
with President Roosevelt and his 
plans to aid business recovery 
under the NRA, and also assist to 
create fair business practice in 
the automotive business in this 
territory. 


Organize Dealer Ass’n 

St. Louis, Mo., Aug. 10.—Organi- | 
zation of the Greater St. Louis | 
Used Car Dealers’ Association was 
effected at a meeting of about 
100 dealers here a few days ago. 
A committee of six was named to 
confer with new car dealers with 
reference to the adoption of a 
code. James J. Carroll served as | 
temporary chairman and Roy D. 
Miller as temporary secretary. 


Scott Joins Chevrolet 


Charlotte, N. C., Aug. 10.— 
Byron C. Scott, formerly presi- 
dent of the Scott Buick Co., Inc., 
here, who resigned that position 
several weeks ago, has joined the 
sales organization of the Pyramid 
Chevrolet Co., Chevrolet dealer in 
this territory. 





S.A.A.T.A. Under NRA 


San Antonio, Aug. 10.—Mem- 
bers of the San Antonio Auto- | 
mobile Trade Assn. have agreed 
upon a revision of wages and 
working hours to conform with 
the NRA. The minimum wage 
rate is $14.00 per week, for car 
washers and grease men. 


Takes Cnrysler-Plymouth 

Grand Rapids, Mich., Aug. 10.— 
Thomson-Lockerby, Inc., 242 State | 
street, has been appointed Chrys- 
ler and Plymouth dealer. 


G.M.T. Opens Branch 


Buffalo, N. Y., Aug. 10.—The 
General Motors Truck Co. has | 
opened a direct factory branch 
on Main street. 
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To Build Truck Bodies 


Canastota, N. Y., Aug. 10.—The 
Rex-Watson Co., largest manu- 
facturer of dump wagons has 
awarded contracts for complete 
rehabilitation of its huge plant 
here. Robert Imhofe, general 
sales manager, says the plant 
will be equipped for the manu- 
facture of truck and bus bodies. 


New Motorcycle Radio 

Springfield, Mass., Aug. 10.- 
The indian Motorcycle Co., which 
pioneered the creation and use 
of radio sets for police motor- 
cycles, today announced the in- 
troduction of the Indian-Bosch 
radio receiver for all types of old 
and new motorcycles and its ap- 
pointment as national distributor. 


Metalcraft Has Stylist 

Grand Rapids, Aug. 11.—The 
Grand Rapids Metalcraft Corp., 
manufacturer of automobile 
smoking and vanity cases and 
other car interior fittings, has 
retained Alexis de Sakhnoffsky as 


Wisconsin Road Survey 
Results Are Published 


Madison, Wis., Aug. 10.—Each 
motor vehicle in Wisconsin trav- 
els a little more than 7,000 miles 
each year, according to a survey 
of Wisconsin highways, their uses 
and their costs. Prof. H. R. 
Thrumbower, of the University of 
Wisconsin, was placed in charge 
of the survey which was con- 
ducted by the bureau of public 


jroads of the federal department 


of agriculture, working in con- 
junction with the University of 
Wisconsin. 


Each car uses about 500 gallons 
of gasoline a year and travels 
fourteen miles to the gallon, the 
survey shows. Pleasure trips ac- 
count for forty per cent of all 
traveling, the other sixty per cent 
being devoted to business. There 
are almost 90,000 miles of road in 
the state, of which 65,500 miles 
are in local township roads or 
city streets, 13,800 are in county 
roads and the other 10,000 are in 
state trunk highways. There 
were 794,404 motor vehicles in the 








fee of $16 was paid by each 
owner. He also spent $10 on the 
gas tax, bringing his total tax to 
$26 for the year. 


Seek To Prevent 


Killing of Tickets 
Elizabeth, N. J., Aug. 10.—The 
Union County Safety Campaign 
Committee, at a meeting here, has 
voted to request Harold G. Hoff- 
man, State Motor Vehicle Com- 
missioner, to seek legislation to 
make it a punishable offense to 
“kill” any summons issued for a 
traffic violation. 


Snyder Organizes 
Used Car Department 
Indianapolis, Ind., Aug. 10. 
Floyd Snyder, a veteran of nearly 


twenty years experience in the 
automobile business, 


ant zone manager here for the 
Chevrolet Motor Co. and later 
zone manager at Charleston, W. 
Va., at present is putting the used 


car department in shape for the| Mr. 


has joined | 
the Johnson Chevrolet Company. | 
Snyder, who was formerly assist- | 


11 





Iowa Sales Good, 
Crops Promising 


By E. R. TUTTLE 

Des Moines, Aug. 10.—Optimism 
ran high in Des Moines automo- 
bile dealer circles as the first six 
months of 1933 closed with an in- 
crease of twenty-five new pas- 
senger units sold over last year in 
Polk county. 

According to figures compiled 
by the Des Moines Chamber of 
Commerce, passenger car sales 
were 1,077. 

Cc. G. Van Vliet, secretary of 
the Des Moines Automobile Deal- 
ers’ Ass’n, says dealers are more 
optimistic than for two or three 
years. Good crop_ conditions 
point to continued sales. 


Change in Name 
Memphis, Tenn., Aug. 11.— 
Standard Tire & Battery Co., or- 
ganized here in 1920 has changed 
the firm name to Connable-Joest, 
Inc. Mr. Joest is president and 
Connable is secretary- 








state in 1930, for which a license 


special designer and style artist. 


fall selling season. | treasurer. 


King Edward Hane ED a Man 
for Burning COAL 


4. is the battle of the New Idea. 


Edward I made the use of coal as a fuel a capital 
offence. 


Yet, today, men live and die to produce what once 
men died for burning. 


An American Congress refusing to recognize a Morse 
or a Langley; Fulton’s Folly; Selden in a pauper’s grave; 
these are the penalties imposed upon Liberalism by 
Tradition. 

Yet Japan’s evening threat is New York’s breakfast 
thrill; mousetrap salesmen fly the continent in twenty- 
four hours and cross the ocean in four days; bricklayers 
and plumbers give up bread, roof and shirt to fill the 
tank with gasoline. 

The head of Liberalism may be bloodied; but it never 
bows. While the inertia of Tradition binds his neighbors, 
the Liberal mind in every city races with love of life and 
progress and courage to battle for his beliefs. 

These Liberals are the first to decide that brooms may 
have been good enough for Mother, but a vacuum cleaner 
is the order of the day. 

The Liberal spirit first relinquished kitchen bread and 
backyard soap for the products of the baker and Messrs. 
Procter, Gamble, Colgate and Leverhulme. 


Thank the Liberal for. ignoring the hopeless groan of 
the radical as well as the dogmatic grunt of the con- 
servative—making possible that first quick sales re- 
sponse to every improved product, package or novel use. 


aaa thanks, indeed, are offered by the editors of 
Liberty Magazine for the rush that raised an idea to the 
stature of one of America’s biggest magazines within a 
few brief years. 
Facing a field dominated by Tradition, gorged with 
periodicals, Liberty set out to appeal to the Liberals of 
America. 


Authors who had made their mark as craftsmen were 
invited to tell Liberty’s readers truths that might never 
have been published elsewhere. 

Liberal leaders in politics, art, economics and soci- 
ology were offered a vehicle to carry their ideas to the 
Liberal minds in every community. 

Now, newspaper editors watch Liberty carefully 
for material that will help keep their columns equally in 
the van of public thinking. Liberty features are filmed; 
Liberty serials are novelized. 


More than one manufacturer has seen Liberty help 
transform a novel patent, formula or virtue into a house- 
hold word. For not only does Liberty carry his message 
to the Liberal mind, eager, alert, unfettered by Tradi- 
tion, but it CARRIES HIS MESSAGE! Seventy-three 
weeks of intense testing by three different experts indi- 
cate that the Liberal mind reads Liberty’s stories and 
ads MORE THOROUGHLY. The average advertise- 
ment in Liberty has been definitely found to penetrate 
to a greater proportion of the circulation consciousness 
than in any other major magazine published. 


Modern vendors of coal need have no fear of meeting 
their royal Edwards here. Purveyors of new products, ser- 
vices and ideas don’t risk the economic hangman. These 
two million Liberals actually constitute a crusading 
army, eager to rally to your battle flags and carry them 
irresistibly over the ramparts of Tradition. They are 
the way to the first victory and the quickest one. And 
all the world loves a victor. 





Dr. S. PARKES CADMAN 
BROOKLYN, N. Y. 
Pastor, Central Congregational Church, Brook- 
lyn. Former President and present Radio 


' Minister of Federal Council of 
Churches of Christ in America. 


Dr. CADMAN wrires TO LIBERTY: 





«<6 
I HAVE read Liberty whenever I have had the oppor- 
tunity to do so, which is not as often as one would 
desire, because of the pressure of my engagements and 


duties. 

“It seems to me that on the whole you are catering to 
the general welfare and intelligence of the public at 
large.” 





Hon. HENRY T. RAINEY 


SPEAKER, HOUSE OF REPRESENTATIVES 


SPEAKER RAINEY WRITES: 


‘6 
I READ Liberty Magazine every week. 
There is undoubtedly a place for the 
liberal, popular magazine. 

“T have read with a good deal of interest such articles 
as have been contributed by Colonel House, Leon 
Trotsky, Silas Bent, Charles Stevenson and, in fact, 
all of these articles. I also read the fiction of your 
magazine. : 

“Your idea of carrying these articles in a popular 
magazine along with attractive first-class light fiction 
is fine and I am sure will produce returns.” 
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Nebraska Car Sales Court Decides Status Studebaker Trucks Go Total Output Subscribed | Wisconsin License 


Improve in July| Of Self-serving Stations On Tour in Maryland For August at De Soto | Bill Is Approved 


Lincoln, Neb., j — ‘ i i i 

tee on an ener Richmond, Va., Aug. 11 (UT Harrington, Del., Aug. 10.— Detroit, Aug. 11.—Further in- Madison, Wis., Aug. 11.—A bill 
service sales continued to im | PS).—Self-serving gasoline filling Studebaker displayed its complete dication that automotive buying | relating to registration of motor 
is Webraska jast month aed stations attended as they are in| truck line for the first time on/| will hold strong well into August | vehicles by manufacturers and 
largely to greatly improved f. ©! Memphis, Tenn., are not violative | the Eastern Shore, at the Kent-/ was revealed here today with the | dealers and providing a fee of 
produce prices po eae arm | of the State fire laws, the court | Sussex-Delaware State Fair. The| announcement that sales by De/ten dollars for the first set of 
Sloyment. A sixty-five a aa of appeals decided recently in af- | exhibit was conducted by the | Soto dealers for the week ending | plates and one dollar for each ad- 
oe haga or : . rig cen | firming a Shelby County law ver- | Hurley Motor Co., Studebaker | August 5 were highest in the/| ditional set, has been signed by 
ian ad uly, » In new | dict in the suit of Charles H.| distributors at Seaford, Del. history of the company. In mak-/|Gov. Schmedeman. The measure 
a an anes Car! trove, commissioner of labor, | At the close of the Fair, the en-| ing this statement, L. G. Peed, | provides that such plates shall be 
on - mo capital city is indica- against Peoples Nugas, Inc., et al. | tire exhibit was formed into a| general sales manager of the De | used only on those vehicles used 
o is trend, although the The case was instituted after| traveling motor truck show, to|Soto Motor Corp., asserted that | for trial test or adjustment or for 
|demonstration or exhibition or 


of increase was make a caravan tour of all the) the output of the De Soto factory 


percentage 
greater in the larger centers of 
population such as Omaha, Lin- 
coln, Grand Island, Hastings, 
Fremont and North Platte. 

Records of the Omaha grain 
exchange showed that receipts for 
a single day late last month 
amounted to 387 cars of wheat 
and other grain, representing the 
biggest single day’s run _ since 
August 3, 1931. Burlington of- 
ficials reported a thirty-five per 
cent increase in Nebraska and 
system carloadings for the first 
week in July compared with the 
Same period a year ago. 


PUBLICIZE 


Your Product and 
Your Organization 


If you are a manufacturer you are 

ee ee ene NEWS— 

If this NEWS is not published— 
You are losing money! 


It is our business to see that this 
NEWS as it concerns some of the 
largest organizations in business | 


Love, who was also chief marshal 


gasoline station in Memphis, hold- 
ing that automatic vending and 
self-service devices for the dis- 
charge of gasoline endangered 
lives and property. 


Plymouth Dealers Meet 
Davenport, Ia. Aug. 10. 
series of six meetings was held in 
Hotel Blackhawk during the last 
week for Plymouth dealers and 
salesmen 


worth, educational director of the 
corporation at Des Moines. 





} 
| 
| 


Jordan Co. Has Birthday 


Oswego, N. Y., Aug. 10.—The 
Jordon Motor Car Co., Chrysler- 
Plymouth dealer in this city, is 


as a dealer in motor cars. 


for Tennessee, sought to stop the | 
sale of gasoline at a “self-service” | 


celebrating his 20th anniversary | Automobile Dealers’ Assn. 
Mr. | officers are J. T. Forster, Tulsa, 


| ern Shore. 


| Wage Boosts Total 20% 


| Breckenbridge, Pa., Aug. 11.— 
|The Allegheny Steel Co., manu- 
| facturers of a white metal for 
| automotive uses and general steel 
| products, has increased wages of 


A |its employes twenty per cent in| same week of last year. 


six weeks. Since July 1 more 


| than 1,200 men have been em- 
| ployed, making a total 
in eastern Iowa and/| personnel of about 3,200 workers. | 
Western Illinois by B. S. Water- | The company operates one of the | 


payroll 


largest plants in the Pittsburgh 
district. 


Myers Heads Dealers 


Oklahoma City, Aug. 10 


(UTPS).—C. J. Myers was elected 
| president of the new Oklahoma 


Other 


Jordan began business 20 years | first vice: president; W. H. Fra- 


ago as a Buick dealer. 
years ago he began handling the 
Chrysler car and now is Oswego 
County headquarters for these 
two cars. 


Several | 


zier, Oklahoma City, second vice 
president; Tom Cooper, Oklahoma 
City, secretary-treasurer; and R. 
A. Conliff, acting secretary-man- 
ager. 


| for August. 

During the week ending August 
5, combined sales of De Soto and 
Plymouth cars by De Soto deal- 
ers totaled 3120 units, a 9.7 per 
cent increase over the previous 
| week. This was more than twice 
the number of cars sold at retail 
| by De Soto dealers during the 
During 
the week, 2400 Plymouths were 


retail, an eleven per cent increase 
over the previous week. 720 De 


|increase of 5.9 per cent. 

The De Soto factory has sched- 
uled 3500 cars for production this 
| month, which is on a parallel 
with production the previous 
month. Employment was recent- 
ly raised more than forty per 
cent at the De Soto factory, it 
was stated. 


Ford Adds Branch 


Cincinnati, O., Aug. 10.—The 
Ford Motor Sales Co. has opened 





Fourth street, 


delivered by De Soto dealers, at | 


Sotos were sold by dealers, an | 


a downtown branch at 24 East) 


important centers on the East-| was already sold out in advance | for some purpose necessarily in- 


cidental to the sale of such ve- 
| hicle, or on vehicles while in tran- 
| sit from the factory to a distribu- 
| tor or dealer. 

| Another measure signed by 
|Gov. Schmedeman provides that 
ithe registration fee for any mo- 
|tor truck or motor delivery wag- 
on, having a gross weight of two 
tons or less, owned and operated 
by a farmer for farm use and not 
for commercial purposes, shall be 
five dollars. 


Elect Association Head 


Rhinelander, Wis., Aug. 10.— 
Chester Jewell, Rhinelander, has 
been elected president of the 
newly organized Tri-County Auto 
Dealers’ Assn., which has gone 
|'on record as unanimously favor- 
|ing President Roosevelt and the 
NRA. B. O. Bassett, Minocqua, 
'is vice-president of the organiza- 
tion and C. R. Musson, Rhine- 
lander, secretary-treasurer. The 
organization includes in its mem- 


| bership automobile dealers and 


garagemen from Oneida, Forest 
and Vilas counties. 





IS published 


Let us tell you how easy and how 
valuable it is to keep in the 
public eye 


SUTTON & SCHIPPER 


Incorporated 
232 Madison Ave. 7338 Woodward 
NEW YORK,N.Y. DETROIT, MICH. 


LATEST CUMULATIVE NEW PASSENGER CAR 


These comparative figures, showing the number of new automobiles registered in each state during the preced- 
ing month are published TWICE WEEKLY in Automotive Daily News. Supplied by R. L. Polk & Co., except 
Illinois and New Jersey. 


GENERAL MOTORS GROUP HUDSON GR’P 


CHRYSLER GROUP FORD GROUP 
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Cadillac 
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ECONOMICAL CRUISES 
 Aday...a week...or longer 
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This summer save money. Spend | Illinois 


your vacation on palatial Great| Kansas 
Lakes Transit liners. Visit the 
Chicago World’s Fair. See Du- 

Minnesota 


luth. Enjoy sun-swept lounging - 
Montana 


North Carolina 


Maryland 





decks, meals fit for a king, spaci- 3 
11 


“ 
5 








ous staterooms at greatly reduced ae 
fares. Dancing and deck sports | North Dakota 


daily. A fine vacation for all the | South Carolina ~ 80| 


family. Ask about our Chicago Utah 


All-Expense-Plan. Other cruises West Virginia 





as low at $4.25. 


Wisconsin 26 
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Great Lakes Transit Corporation : 
§.S. Octorara, S.S. Juniata,S.S.Tionestasail- | April 
ing frequently between Buffalo, Cleveland, as 
Detroit, Mackinac Island, Sault Ste. Marie, 
Houghton, Duluth, Chicago, Milwaukee. 
Automobiles Carried Between All Ports 
For full information, apply any Tourist or 
Railroad Agent or J. F. Condon, P. T. M. 
120 Delaware Avenue, 
Buffalo, N. Y. 
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New Sales Plan 
Brings Them In 





Lincoln, Neb. Aug. 11.—A 
sales scheme wherein from $5 to 
$1 is offered to persons submitting 
the name of a prospect who sub- 
sequently buys a car is boosting 
business this month for the 
O’Shea-Rogers Motor Co., Ford 
dealers in Lincoln. All the con- 
tender for the prize offer has to 
do is send to the office of the 
motor company the name of 
someone he knows or thinks is 
going to buy a car. If they buy 
a new Ford within 30 days from 
the day the name is received, a 
cash prize of $5 is given to the 
person submitting the name. The 
offer also holds good for the 
name of any prospect for a used 
car selling for over $200. 

The company also has adopted 
the policy that if their salesmen 
are unable to sell a prospect a 
car and he buys a competitive 
make of machine of the same 
or lower price, the $1 will be paid 
to the person submitting the pros- 
pect’s mame, regardless. Dur- 
ing the first week this offer was 
in effect, the O’Shea-Rogers Co. 
sold more cars than for any pre- 
ceeding week of this year, while 





the prospect file has been con- 
siderably enriched. 
Coded 
Jamestown, N. Y., Aug. 10. 


The Jamestown Automobile Deal- | 
ers’ Assoc. has adopted the NRA| 
code, effective tomorrow. | 
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New Hudson-Essex Dealer 
Madison, Wis., Aug. 11.—The 
newly organized Smart Motor Co. 
here, formerly the Whippet- 
Knight Sales Co., has been named 
Hudson-Essex dealers. Willys- 
Overland products will be handled 
and serviced as usual by the firm 
which is headed by O. D. Smart. 
The Monona Motor Sales Co., of 
which Joe Berg is president, has 
been named as a Hudson-Essex 
associate dealer in this city. 


Star-Salesmen Rewarded 

Indianapolis, Ind. Aug. 11.— 
Three members of the staff of 
the Roy Wilmeth Company sold 
their way into the Ford Pro- 
ducers’ Club while the company’s 
June sales reached nearly to the 
$100,000 mark, according to C. T. 
Foxworthy, general manager. The 
salesmen were S. Jett Williams, 
George Hoster and B. V. Beaman. 





Win Safety Award 

Lincoln, Neb. Aug. 11.—The 
Lincoln Telephone Co. has been 
awarded first place in the Na- 
tional Safety Council’s contest 
among companies operating mo- 
torfleets throughout the United 
States. For the first six months 
of this year the company operated 
158 cars and trucks a total dis- 


|tance of 746,702 miles with less 
than one accident per 200,000 
miles. 


Muskegon Dealer Opens 

Muskegon, Mich., Aug. 10.— My- 
ers Chevrolet Sales Co., 479 West- 
ern avenue, has opened here. 





| Highway Users 


Pressed Metal Or 
Job Stamping Code 


Postponement of Meeting to 
Thursday, August 17 

Since inserting advertisement of 
general meeting of the Pressed 
Metal Institute originally called 
for Thursday, August 10, at 
Cleveland, a general meeting for 
all metal parts fabricating indus- 
tries (except machinery) has 
been called for the Carlton Hotel, 
Washington, for the same time. 

The Pressed Metal Institute 
meeting has therefore been post- 
poned one week and will take 
place at the Statler Hotel in 
Cleveland, Thursday, August 17, 
starting at 9:30 a.m, 

The activities of the Pressed 
Metal Institute cover those of job 
or custom stamping plants. Cus- 
tom stampings are defined as 
“All stampings manufactured and 
sold which are not identified 
through reputation or origin as 
private property of the manufac- 
turer producing them.” 

Pressed Metal Institute Central 
Office, 232 Delaware Avenue 
(Room 31), Buffalo, N. Y. Mal- 
colmn Baird, Sec’y-Treas. Phone 
Cleveland 3891.—Adv. 


Ohio Truckmen Merge 


Columbus, O., Aug. 11 (UTPS). 

The merger of the Ohio Assn. 
of Commercial Haulers and the 
Ohio Highway Users Assn., Inc., 
was effected yesterday at a meet- 
ing of 250 truckers representing 
more than half of the for-hire 
operators in Ohio. The new or- 
ganization will be styled the Ohio} 
Federation. 








Coming Events 


AUGUST 
23-26—Atiantic City, N. J. American Society 
of Mechanical Engineers, Sixth Annual 
Oil and Gas Power Meeting 


26—Elgin, tl. Elgin Road Races. 
SEPTEMBER 

1- 4—Chicago. Society of Automotive En- | 
gineers, Aeronautic Meeting. 

11-15—Chicago. American Chemical Society 
meeting. 

17-23—Springfield, Mass. Eustern States Ex- 
position. 

18-20—Chicago. American Transit Association 


Meeting. 

20-22—Atiantic City, N. J. National Petroleum 
Association, thirty-first annual meeting 
Traymore Hotel. 

21-22—Chieago. National Association of Motor 
Bus Operators, annual meeting. Con- 
gress Hotel, 


OCTOBER 
s..+. Paris, France, Twenty-seventh Interna 
tional Automobile Exhibit. 
2- 6—Detroit, Mich. National Metal Con 





gress. 
2- 6—Chicago. National Safety Congress. 
9-10—Washington, Pa. George Washington 
Hotel: Pennsylvania Automotive Associa- | 
tion, Thirteenth Annual Convention. 
5-15—Paris, France. International Automo: | 
bile Salon. 
12-2i—London, England. Twenty-seventh In 
ternational Automobile and Motorboat 
Show. 


Motor and Equipment Manu 
National Automo 
Herbert 


23-28—Chicago. 
facturers Association, 
tive Maintenance Exposition, 
Buckman, manager. 
24-26—Chicago. American Petroleum Institute, 
fourteenth annual meeting 
27-28—Chicago. National Standard Parts As: | 
sociaion, convention. Stevens Hotel. 
29—Chicago. Automotive Boosters’ Club. | 
International annual meeting and ban 
quet Auditorium Hotel 
3—Chicago. Joint Trade Show, N. 8 
PA ME MA MC EB. OW. A 
Merchandising mart 


29- Nov. 


NOVEMBER 

. Chicago. National Battery Manufactur 
ers Association, fall meeting (Date te 
be announced later.) | 


JANUARY 
6-13—New York. New York National Aut 
mobile Show 
27-Feb. 3—Chicago. Chicago National Auto 
mobile Show. 


REGISTRATIONS BY STATES, JULY, 1933-32 


The complete cumulative figures will appear every Saturday, until all 48 states or complete United States totals 


for the month have been printed. 


States previously shown in this table include: 


North Dakota, South Carolina, West Virginia and Wyoming. 


Delaware, Illinois, Montana, 
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Packard 















































1 33 | 6 1 71 1 1 2 1 l 4| 3| 1| 1 520 
Delaware 32] i} 4 3 8] 4 i) 5 1 1 1 | 10] 240 
Florid 33] 2; 17] 5 24| 83 83] 10 78 6 1} 23 2 4 3 7 | 1884 

av _ "324 1 5| 4 10} 13 1 14f 15] Ss Gi 2 10 5 4 7 8] 4 1] 1220 
Mi 7 33] 32) 90) 122; 244] 73 1) 74] 36 4, 23; 12) 86, 51 107} 83| 42| 12230 

ans 32 3919) 120) 113) 252] 165) 15) 180] 201 8! 66) 50 2| 108) 62) 22| 264) 7154 
K 33 | 4| 120; 51; 175] 43 43] 11 3 6 28; (11 2} 24 2} 10 1] 6130 
— 32] 3} 12] 8} 23h 2] 21] 15 1 7 5 1 12} 3 l 3] 1313 
liad 33] 3) 35) 20; 58] 4 4] 23 1 3 1 18} 13 14; 15) 2 | 2277 | 

oe "32 | 1} 23) 10) 34f 15 1} 16) 40 2) 12 6 18 s 7 6] 1498 | 
Mi 933) 3) 65) 36, 104) 28; 28] 5 2| 4 1} 30; 34 14, 13) 10) 1] 4230) 

innesota 32] 42 33 75] 40 ~ 48 | 18 ] 1 20) 17 3) 24 16) 10) 3 2001 
Sens 33] 1; 23) 16 40] 5| | 5] | | 10 1 9| 1| | 10! 1 | J 1157) 

ee 32] 2 7| 8} i17f 12) 3 154 4) | 3 1| 2) _ «16 | 4 1] 675 

—c—- <<. | au. 9] 4 44 1 11) | 10 = 6s | 3659 
North Carolina 32] 24,| 2| 26] 15 15] 13 16 6| 2 I 2| 2} 2 2) 1778 

aa a | 4i [1 | | 4 | 2 | 1f 987 

North Dakota 32] 6| | 6h 16 2| 18] | | | 2| | Bi yy } 455 
- 33] rf 6 2; £48f 311i | 31] 5) 111 | | 3) 5| | 3| 1| | 1742 

South Carolina 32] 5 | 2] 71 ek. 1] = fe & tat ot a 7 | 640 
— 331 2Cl|tCi2 5 71 3 3 2| l 1| 4 1| 5| | | | 509 

Utah 32] 1| 2| 3] 1; 1 3} _ — 1} 6 | |f| 77 35 | 1] 221 
_., x—sr | 28 23] sal 9| | 9] 10; 2 11! | 29] 4| | 9} 10) 7| | 2014 

West Virginia 32 | | 24] 5| 29] 24 1] 25] 7| | 1] s18i 5| 1| 5| 6| 4| 3] 900 

. . 33 | 4, 49) 26, 79] 16 1} 17 3| 4| | 18] 8| | 54/ 14) 11] 4 3266 
Wisconsin 32] 1| 43} 31) 75) 64 5) 69) 30) | __|__}_23}_s}_ a} at} Se] 71 2312 

: 33). +3| +17, +~«215)~=O38] 1 1] 5| 3| | 1} 11 4| | 8| 7| | } 1534 
Dist. of Col. 32] 1] 21] 25) #47) 3] 1 4] 59) | 1} 13) 12] 26) 16| 3] | 1308 

7331 52) 530) 340 | 310, 2 ! | | Poff | | 

Line Total 32 | 29| 337| 246! | 393 __ 39) | | ot, | | | _— 7 [eo 

: er ae 312] 116 150) 68 17| 271| 135) 2) 268; 157) = 77| 5] 42109 

roup Total 32] 612] 432] 411 78 17} 184] 117 15| 282} 136} 63| 53] 21715 


















STUDEBAKER GR’P | W’S-O 













































as 

o3 

Months es 
"33 1199| 2528] 1010) 255| 435 755, 523) 199) 196 79821 
January 32 | 350] 2948] 3545] 1804! 340] 2144 648} 61 220| 1129| 722| 272| 1696) 1023) 318| 758] 85938 
33) 113| 1168| 996| 2277] 847, 48| 895] 215) 318) 48/ 76 643| 423| 15) 738| 674| 196, 99 69462 
February "321 291] 491! 3134] 3916] 2447| 418] 2865] 916! 55) | 175| 1842] 1066 218] 1711| 629) 325| 640] 82799 
*33] 117) 1190) 1025) 2332] 882) 48| 930] 182) 330) 89) 105) 708; 473; 9| 703! 720) 194| 102 78741 
March 321 286) 960| 3231! 4477] 2611! 437| 30487 1085) 65| | 19it 1656| 2494) 191| 2642] 1250| 332) 549] 92175 
: °33] 169] 1544) 1310) 3023] 1051, 44) 10951 650) 354! 142; 96| 982! 655 6| 1040! 915) 252) 188] 119909 
April 321 365) 1962) 3248] 5575] 2544) 414| 2958] 1294) 108 190| 1357| 1665) 123) 3562| 1566) 420) 438] 121089 
*331 168) 1872| 1623) 3663] 2575| 30) 2605] 984| 364| 176/ 129) 1015; 803; 10/ 1222) 1010! 369) 115] 160242 
May °32] 299| 2441! 2658| 5398] 2553) 380 2933] 705|  142| | | 149] 1297| 1088 106| 2814| 1286| 490| 402] 131282 
"331 195| 2315] 1877) 4387] 2545| 22| 2567] 742) 382; 292  143/ 1105! 818; 9| 1268} 907| 376) 73] 174190 
June "321 212| 2392| 2313) 4917] 2197| 458/ 2655] 2223) 113) 141| 1123| 875)  94| 2395] 1186) 464! 303] 148752) 
7331 900] 9280| 802218210] 8910) 294| 9204] 3028] 2183) 753| 675| 5131| 3655, 71| 5726| 4749| 1586! 773] 682365 
Totals 321 1700) 8596|17532|27828] 14156| 2447|16603] 6871) 544! | 1066] 7904! 7910! 1004|14820] 6940! 2349! 3090] 662035 
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The NEW trend is to 


COMFORT 





Relaxed 
Driving 


ae aa 


Spicer Powerflo 
Self - Operating 
eth Tay 


all clutch ary 


eliminates 


ey L Ae ime il: Meee) © bo 
to 100% of all gear 


shift lever operation. 


The Powerflo Clutch offers 
you a spectacular demon- 
stration feature for 1934— 
Relaxed Driving. 

Clutch pedal operation and 
gear shift lever operation 
are greatly reduced. Two- 
thirds of the physical effort 
and all of the nervous ten- 
sion of driving are removed, 


Most of your driving is done 
with your right foot—press- 
ing the accelerator—press- 
ing the brake. 


Hour after hour youdrive just 
as easily as that. No strain, 
no exertion, no fatigue. 


(Conventional clutch and 
gear shift lever operation 
still available when desired.) 
Relaxed Driving—a wonder- 


ful “Spotlight Feature” 
for 1934, 


SPICER 


Manufacturing 
Corporation 
Toledo, Ohio 
makers of 
SPICER 
Orc att meets 


Titel a aed ts 


Brown-Lipe Gear 
Boxes 
Brown-Lipe Single and 
Two-Plate Clutches 
aeol lte eed 
Traditional Quality 
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Seek to Establish 
Transport Code 


| 
| 


Indianapolis, Ind., Aug. 11.— 
Development of a code of fair 
practices and rates for the motor 
vehicle transportation industries 
operating in Indiana is being 
sought at a series of fact-finding | 
hearings begun by the _ public} 
service commission here this! 
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Speed Records Smashed 
In Pierce-Arrow Run 


Salt Lake City, Aug. 11.—Official 
world’s record for sustained high 
speed were shattered Monday 
when Ab Jenkins, famous driver, 
sped around a circular course on 
the Great Salt Desert near Sal- 
duro for a full day and night, part 
of the time in gales and rain, 
averaging 118 miles per hour 
throughout his total of 3,000} 
miles. The run was timed and) 





week. 


Perry McCart, chairman of the| 
commission, said the hearings | 
were called for the purpose of | 
placing in effect the state’s new | 
law regulating motor vehicle | 


contract carriers. 


The new law which became ef-| 
fective May 21, makes it the com- | 
mission’s duty to fix minimum 
rates and charges for motor ve- 
hicle contract carriers “which 
shall be not less than rates pre- 
scribed for common carriers by 
motor vehicle for substantially 
the same service.” Rates on file 
for common carriers lack uni-| 
formity, Mr. McCart said. Per-| 
sons lawfully operating contract | 
motor vehicle lines when the 1933 | 
law became effective had until | 
July 21 to file applications for| 
permits in order to continue oper- | 
ating until final orders were is-| 
sued by the commission. Fewer | 
than 600 applications were re-| 
ceived from 9,000 contract motor | 
vehicle operators. All others are| 
under penalty of the law to cease | 
operation until permits are ob-| 
tained from the commission fol- | 
lowing formal hearing. The}! 
penalty is a fine of $10 to $100 for | 
each day’s violation of the stat- 
ute requiring commission permits | 
for contract carriers. A $200 fine) 
is provided for violation of rate | 
schedules to be fixed. 


Organize Code Group | 


Philadelphia, Aug. 11—The Na- | 
tional Recovery Administration | 
has, indirectly, brought about | 
something much needed in the| 
local automobile bodymaking | 
industry, namely, the formation | 
of an association. The new or-| 
ganization is known as the Phila- 
delphia Association of Commer- | 
cial Vehicle Body Manufacturers 
and the officers are: Leonard 
Rodenhausen, president; Conrad 
Wacker, vice-president; Harry 
Bauer, treasurer, and William J. 
Barry, Jr., secretary. 

The code written by the Na- 
tional Committee of Vehicle Body 
Manufacturers has been unani- 
mously approved and the Blanket 
Code of NRA signed by all of the 
companies, represented as fol- 
lows: Kensington Wagon Works, 
H. Kaiser & Co., Inc., Lyter Body 
Co., Reliable Wagon and Auto 
Body Builders, Max Meohrle, 
Krauss & Co., William Jahnke & 
Son, Orianna Wagon Works, 
George W. Garrett & Sons, 
Charles G. Kind, Belgrade Wagon 
Works, Rodenhausen’s Excelsior 
Wagon Works, Keystone Wagon 
Works, Derham Body Co., Finne- 
sey Body Co., Darien Body Works, 
Barry & Baily Co. Charles 
Wacker Co., O. M. Coble, Alle- 
gheny Body Co., Morris Soffe & 
Son, William Wenkenbach’s Sons, 
Alex. Wolfington’s Sons and the 
Driban Body Co. 


Fuller Forms Stock Co. 

Kalamazoo, Mich., Aug. 10.— 
Fuller & Sons Manufacturing Co., 
manufacturers of automobile 
transmissions and _ parts, has 
merged the business into a stock 
company, the Fuller Manufactur- 
ing Co., with a capital. stock of 
$250,000 preferred and 250 shares 
at $600, all subscribed. 


Bedford Dealers Organize 


Bedford, Ind., Aug. 11.—Carl 
Bass has been named president 
of the new automobile dealers’ 
association and Ben Sherwood is 
secretary-treasurer. The associa- 
tion indorsed the National Indus- 
trial Recovery program and will 
become affiliated with the state 
dealers’ association which is allied 
with the NADA 


|sanctioned by Contest Board of- 


ficials of the American Automo- 
bile Association and jointly spon- 
sored by the Pierce-Arrow Motor 
Car Co. 

In establishing this mark, Jen- 
kins demolished at least thirty- 
five official American class rec- 
ords, and at least twenty-five of- 
ficial world’s class and unlimited 
records for distances of 200 miles | 
and upward. Included in these | 
are the 500-mile record of 119.24 
miles er hour, which Jenkins has 
now raised to 124.04 miles per 
hour; the 1,000-mile record of 
116.36 miles per hour, which Jen- 
kins has now increased to 123.01 
miles per hour; the 2,000-mile 
mark of 112.87 miles per hour, 
which Jenkins lifted to 117.04) 
miles per hour. In addition, Jen- | 
kins bettered the twelve-hour rec- 
ord of 112.82 miles per hour by a 
terrific margin, his speed for that | 
distance averaging 120.5 miles per | 
hour, while the twenty-four-hour | 
record of 113.5 miles per hour, | 
made by four men driving in re- | 
lays, was jumped by Jenkins, | 
driving singly, to 117.8 miles per | 
hour. His top speed was 128.1 
miles per hour. 


July Sales 30% Better 
Spartanburg, S. C., Aug. 10.—| 
Figures just made public here | 
reveal that sales of new automo- 
biles in Spartanburg County dur- 
ing the month of July increased | 
almost thirty per cent over the | 
previous month, the registration | 
of new cars for the county being 
163 units, as compared with 123) 
in June. The registration was as| 
follows: Chevrolet, 61; Ford, 39; | 
Plymouth, 36; Dodge, 17; Willys, 
4; Essex, 2; Chrysler, 2; Nash, 2; 
International, 1; Hupmobile, 1; 
Oldsmobile, 1; Pontiac, 1; 
Rockne, 1. 


States Tax Held Up 


Seattle, Wash. Aug. 11.—A 
brief respite has been given the 
Washington sales tax, an action 
having been brought to test its 
constitutionality. While the out- 
come is “in the air,” Carl R. 
Huessy, secretary-manager of the 
Washington Automotive Assn., 
has written all dealers to be pre- 
pared for this tax. 


Gas Tax Receipts Jump 
Charleston, W. Va., Aug. 11. 
Gasoline taxes yielded the state 
$81,631.17 more in July than in the 
corresponding month of last year, 
according to figures just made 
public here. In July, 1933, the 
tax brought into the state treas- 
ury a total of $508,619.29. In 
July of the preceding year, the 

total was $426,988.12. 


Sales 500% Over 1932 
Chattanooga, Tenn., Aug. 11. 
A sales record of more than 
five times the volume of July a 
year ago has been established by 
the Rice Bros. Chevrolet Co. here, 
it is announced by C. D. Rice. 
Mr. Rice said that last July the 
company sold nine new cars, 
while last month the total was 
forty-seven of the new models. 


Nash Names Turney 

Kenosha, Wis., Aug. 11.—C. H. 
Bliss, vice-president and director 
of sales of the Nash Motors Co., 
today announced the appointment 
of L. F. Turney, of Dallas, Texas, 
as special Nash factory represen- 
tative for the states of Texas and 
Oklahoma. 


;ment, to record the day-by-day 
| well-being of American business 


| 


Twenty-four new Chevrolet coaches and coupes—one normal day’s production—lined up in front of the 


General Motors exposition building on The Century of Progress grounds. 


These cars, that are expected 


to total 3,500 units by the time the Fair closes, are all sold by the time they reach the end of the 
assembly line, and are driven away by their new owners. 


‘“*_- a word in 


edgewise’’ 
By the Publisher 


(Continued from Page 4) 


public began to buy cars and just 
as quickly the curve of optimism 
in the motor car industry started 
beating the sales curve upward. 


* * * 


WHETHER OR NOT there is a 
question in anyone’s mind as to 
the permanent merits of the “new 
deal,” there is no more indisput- 
able argument in our industry 
than the registration figures of 
new cars. The effect of those 
figures on the prosperity of the 
United States has been too often 
covered to mention here. If there 
were a thermometer the full 
height of the Washington moni- 


it could be based solely on the 
retail sales of automobiles. 


# * * 


IS IT ANY wonder then that 
the men directly responsible for 
this basic industry should be 
among the first to subscribe to a 
continuation of the leadership 
which had turned the tide against 


them? 


* Bo * 


IF MY FRIEND from the West 
had passed twice daily, as I did, 
long lines of wan men, women and 
children waiting for their armful 
of bread. If he had listened, as I | 
did, to the impassioned pleas of | 
the communists in Grand Circus 
Park. If he had felt, as we in 
Detroit did, that only a miracle 
could save us from open demon- | 
strations which might have led | 
God knows where. If he had | 
seen and heard and felt these) 
things as we in the industrial | 
centers of America have for three | 
long years, he would not now be | 
asking why our automotive giants | 
are standing solidly back of the 
man and the policies which are, 
turning the tide. 





at * oe } 

THE SUN IS SHINING again | 
in the Detroit area. Where only | 
children laughed a few months 
ago, now mothers and fathers 
smile again. To most of us the 
ramifications of the NRA, with its 
codes, may be somewhat hazy, 
but even a child can understand 
that if we prevent one man from | 
doing what two should be doing 
we are going to reduce unem- | 
ployment. If we give the worker | 
more time away from his work, | 
he will have more time in which | 
to play and when he plays, he 
spends. 

If there were any other course 
left open for those in control of 
business than to go along with 
such a program, then my friend 





from the hinterland is right. But | 


|whole was first to volunteer 


in 
the spirit of this crusade proves 
that its leaders were once again 
proved worthy of their positions. 
—G.M.S. 


Trucks Not For Fares 


Trenton, N. J., Aug. 10.—Truck 
owners who permit commercial 
vehicles to be used in the trans- 
portation of persons for hire face 
prosecution, Motor Vehicle Com- 
missioner Harold G. Hoffman 
warned in announcing a state- 
wide investigation of the practice. 


J. H. Muzzy 


Detroit, Aug. 11.—J. Howard 
Muzzy, chairman of the board of 
the Federal-Mogul Corp., died of 
a heart attack Wednesday at 
Nearbrook, Bloomfield Hills. Al- 
though retired from active busi- 
ness since 1926, Mr. Muzzy had 
been 
Federal-Mogul since he founded 
it in 1924. 


| year old. 


chairman of the board of | 


He was sixty-five | 





White Co. Modifies Truck 


Cleveland, Aug. 11.—Due_ to 
legislation in the various states 
restristing axle weights and ov- 
erall lengths, the White Co. have 
modifications of their standard 
models which conform to these 
new requirements. They are to 
be known as the “K” series. The 
units are designed to carry more 
of the load on the front axle 
than do standard models of the 
same wheelbase. The cab is 
brought forward by bringing the 
engine through the dash. To 
compensate the heavier load on 
the front of the truck, they use 
heavier axles, springs, and steer- 
ing gear, and the frame is re- 
inforced. 


New Parts Company 


Asheville, N. C., Aug. 10.— 
Norman Auto Parts, Inc., a $100,- 
000 corporation, has just been or- 
ganized here by J. Norman, of 
Asheville, and A. Kaufman and 
B. Kaufman, of Greenville, S. C. 


HEAVENS, GEORGE 
... AN ACCIDENT? 


NO, JUST SPENT A 


_ NIGHT IN A HOTEL 


But not 
at the 


BooKk-CADILLAC 


.-- No Sir! 


HETHER your bedtime is nine p. m. or three a. m., 
if you’re at the Book-Cadillac, softer, more com- 


fortable beds, quieter, ai 


d 
freshing night’s rest. An 


rooms will assure you a re- 
that’s only one of the things 


that makes staying at the Book-Cadillac so pleasant. For 

as little as $2.50 a day you get tub and shower, dresser 

and bed lamps, circulating ice water, full length mirror, 
and super-service! Suites are only $10.00 and 
up. Make this hotel your headquarters, “—_ 
time you travel to Detroit. You'll agree wit 


others ... “You 


get more for your money 


at the Book-Cadillac.” 


- BOOK-CADILLAC HOTEL 


DETROIT 


Directed by Ralph Hitz 


that the automotive industry as a'! 


J. E. Frawley, Manager 


»w Yorker, Hotel Lexington, New York City, Ritz Carlton, Atlantic City, 
eed Jew Son and Netherland Plaza, Cincinnati, also under Ralph Hitz, direction 





rs 
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“Second Quarter Reports Show Industry’s Stamina 


G.M.-Chrysler 
Gains Stimulate 
Market Average 


By C. J. ALEXANDER 

New York, Aug. 11.—An ap- 
praisal of the second quarter and 
half year earnings reports of 
companies of the automotive 
industry shows clearly the great 
recuperative power of the manu- 
facturers of motor vehicles and 
parts, accessories and equipment. 
It also reveals the underlying 
reason why the securities of these | 
companies are selling several 
times their prices of January and | 
February last. 

Twenty-seven automotive com- 
panies, exclusive of General Mo- 
tors Corp. and Chrysler Corp., 
reported for the second quarter | 
of this year a net profit, after all 
charges, of $4,408,000, in the ag- 
gregate. This compared with a 
net loss for these same concerns 
of $6,296,000 in the like period | 
of last year, an improvement in 
1933 of $10,704,000. An even bet- 
ter showing was made in com- 
parison with the first three 
months of this year, when the 
aggregate net loss for these com- 
panies was $8,567,000, after all 
charges. The improvement in 
the second three months’ period 
over the first, expressed in dol- 
lars, was $12,975,000. 

This must be set down as a 
remarkable showing when it is 
considered that these figures do 
not include General Motors and 
Chrysler, the leading units of the 





| quarter, 


| mer 


j}ard, E. G. Budd Mfg., 


| ported for the first half of this 





industry in point of 1933 earnings. 
With these two companies added, 
the net profit of twenty-nine 
manufacturers for the second 
quarter aggregate $53,392,000, 
after charges, as against only 
$216,000 a year ago, an increase 
of 53,076,000, and a net loss of 
$4,735,000 in the first three months 
of 1933. This was an improve- 
ment over the first quarter of 
$57,811,000. 

Despite the excellent record es- 
tablished in the second quaster, | 
the twenty-seven companies, 
omitting General Motors and 
Chrysler, were unable to report, 


in the aggregate, a net profit for | 


the first half of the year. The 
net loss, after charges, aggre- 
gated $4,159,000, as against a| 
deficit of $14,420,000 for the same | 
manufacturers in the first six 





months of 1932. This was a re- 
duction in the loss of $10,261,000. 
The picture of the first half is| 
much better, however, when Gen- | 
eral Motors and Chrysler are in- | 
cluded. The net income for the | 
twenty-nine companies for the | 
first six months of this year| 
amounted to $48,657,000, as) 
against a net loss of $281,000 in | 
the like period of last year. This | 
was an improvement in earnings | 
of $48,376,000 over 1932. 

General Motors and Chrysler | 
combined had a net profit for| 
the second quarter of $48,984,000, | 
after all charges, as against 
net profit of $3,832,000 in the} 
first three months of the year} 
and $6,512,000 in the second three | 
months of 1932. This was a gain | 
of $45,152,000 over the first quar-| 
ter and $42,472,000 over a year| 
ago. For the first half of the) 
year, these two companies had | 
an aggregate net profit of $52.- 
816,000, as compared with $14,139,- 
000 a year ago, an increase of | 
$37,677,000. 

Seven passenger car and truck 
companies, excluding General 
Motors and Chrysler, had a net 
loss of $500,000, after charges, in | 
the second quarter of this year, | 
comparing with a net loss of 
$5,253,000 a year ago, an improve- 
ment of $4,753,000. These same | 
companies had a net loss in the 
first three months of this year of | 
$5,127,000, or $4,627,000 than was 
lost in the June quarter. 

For the first six months of the 
year, the net loss of these seven 
manufacturers was $5,626,000, as 
against $10,525,000 in the like 
period of 1932, a reduction in the| 





Te of $4,599,000. These seven 
companies were Hudson, Packard, 
Graham-Paige, Hupp, Reo, Mack | 
and Yellow Truck & Coach. Hud-} 
son, Packard and Graham-Paige 
showed profits for the second} 
while Graham-Paige 
was the only one of the seven to| 
report a profit, after charges, for | 
the first half of the year. 

The following companies were | 
able to report net profits, after 
charges, for the first six months 
of this year in contrast to de- 
ficits in the like period of 1932: 
Chrysler, Bendix Aviation, Mid- 
land Steel Products, Motor Wheel, | 
Reynolds Spring, Graham-Paige, | 
Motor Products, Bohn Aluminum | 
& Brass, Federal Mogul, Gem- 
Mfg., Eaton Mfg., Moto 
Meter Gauge & Equipment and 
Thompson Products. 

Companies with net profits in| 
the second quarter, as against 
net loss a year ago, included Ben- 
dix, Midland Steel, Hudson, Pack- 
Budd 
Wheel, Reynolds Spring, Graham- 
Paige, Bohn Aluminum & Brass, 
Eaton, Moto Meter and Thomp- 
son Products. 

Larger net profits were re- 
year than in the like period of 
1932 by General Motors, Chrys- 
ler, Timken Roller Bearing, Wil- 
cox-Rich and Parker Rustproof. 
The following companies had 
larger profits in the second quar- 
ter than a year ago: General Mo- 
tors, Chrysler, Timken Roller 
Bearing, Borg-Warner, Motor 
Wheel, Wilcox-Rich, Parker Rust- 
proof and Motor Products. 

Smaller deficits for the first 
half of this year than in the like 
period of 1932 were reported by 
Hudson, Clark Equipment, Pack- 
ard, E. G. Budd, Budd Wheel, 
Yellow Truck & Coach, Hupp, 
Reo, Federal Motor Truck, Mack, 
Stewart-Warner and Kelsey- 
Hayes. Losses of the following 








column receding. 





Last Minute Wall Street Wires 
From CONRAD ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Aug. 11, 3:10 P.M.—After early show of strength 

Friday, stock market turned downward with trading 
Motor stocks, particularly 
and General Motors, reacted on profit taking for a time; 
Auburn was unusually active 
gain, however, was whittled down as session progressed. 


Chrysler 


at advancing prices; the 





AC : Spark | Sales 
Far Above July, 1932 | 


Flint, Aug. 11.—July sales 
creased 125 per cent in dollar 
volume over July a year ago and 
payroll increased 115 per cent, AC 
Spark Plug Co. report states. July 
sales, however, were 10.9 per cent 
under those of June this year, but 
ahead of last May. 

Some 700 workers were added 
in July and more than 1,600 since 
April 1. Present unfilled orders 
are far in excess of a year ago 
and indications point to continu- 
ance of high operating levels this 
month, 


Cadillac Sales Gein 
57 Per Cent in July 


Detroit, Aug. 10.—Cadillac sales 
for July were fifty-seven per cent, 
greater than for July last year, 
John C. Chick, general sales man- 
ager, declares. Sales for the last 
‘ten day period of July were sixty- 
nine per cent greater than for 
the same period last year and 
practically equalled the total for 
the first twenty days of the 
month. 





companies were smaller 
second quarter of this year than 
last: Clark Equipment, 
Truck, Hupp, Reo, Mack, Stewart- 
Warner and Kelsey-Hayes. 


in the} 


Yellow | 


said Mr. Chick, 
than for either 
and just short 
established in 


“Total sales,” 
| “were greater 

March or April, 
of the _ records 
| May and June.” 


in- | 





|Highw ay Tax Collections 


Expected to Equal 1932 


Little Rock, Ark., Aug. 11. 
Despite a reduction of more than 
fifty per cent in automobile li- 
cense fees this year, 
Commissioner Fred Watson ex- 
presses tne opinion that collec- 
tions of highway revenue from 
all sources at the end of the year 
may equal those of last week. 

The income thus far from mo- 
tor vehicle license fees has shown 
a substantial decline, but reve- 
nues from the gasoline tax, motor 
vehicle carriers’ four per cent tax 
and toll bridge receipts have 
shown an increase, leading Com- 
missioner Watson to believe the 
increases from late funds will 
offset the decline in license fees. 

Gasoline tax collections through 
July 31 this year total $3,402,102.39 
against $3,243,283.54 for the same 
period last year, an icnrease of 
$158,818.85. 


Cord Declares Dividend 

Chicago, Aug. 10.—Declaration 
of a dividend by the Cord Corp. 
of twenty cents a share cash, 
was announced today by L. B. 
Manning, executive vice-president 
of the company. The dividend is 
payable September 15, 1933, to 
stockholders of record at the close 
of business Setember 1. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, AUGUST llth, 1933 


(Furnished by Wm. C. ay Compenn, Union Guardian b Se Detroit) 


NEW YORK 


Allis Chalmers Mfg 
American C, & F 
American Chain 
American La Fr 
American Woolen 
Auburn Auto (2) 
Bendix Aviation 
Bohn, A. & B 
3org-Warner 
Briggs Mfg. . 
Budd Mfg. Co., 1 
Sudd Wheel Co 
Chic. Yellow Cab (1) 
Chrysler .. 
Collins & Aikman 
Commercial Credit 
Com, Credit A 
Commercial Inv. T 
Curtiss-Wright 
Curtiss-Wright, A 
Du Pont De Nemours 
Eaton Mfg 
Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor : 
Firestone T. & R 
Gabriel Co., A cone 
General Flec. (40c) .. 
General Elec. Spec. 
General Motors 
Glidden 
Goodrich, B 
Goodyear, T. 
Graham- Paige 
Hayes-Body Corp. .. 
Houdaille-Hershey B . 
Houdaille-Hershey A . 
Hudson Motor .. ; 
Hupp Motor ..... 
Indian Mote reycle 
Inter. Harvester 
Johns-Manville 
Kelly-Spring. Tire 
Lee Rubber & Tire 
Libbey-Owens-Ford Glas 

4 Ludlum Steel .. 

13% ack Trucks (1) 


G 


to er 


L ast Sale 
Aug. 11 Au 


Last Sale 


Aug. 11 Aug. & 


Marlin Rockwell 
Marmon Motor 
Midland Steel 


Moto 
Motor Pre 


Meter, G. & F 
ducts 


Motor Wheel 


Nash 


Packard 
Rayh« ate »s M; anh attan 


Re: 


ee ate 


tor 
Steel Corp 


Sparks-Withington 


Spicer 


Mig 


Stewart-Warner 
Studebaker 
Thermoid Co, 
Thompson Product 


Timken Roller 
Trico Prod 
Union Car. 


U.S 
U.S 


West’house FE. 
Yellow 
Young Spring 


Bear 
ucts . 

& C arb 
Industrial Alco 
Rubber . : 

& M 
Truck ; ve 
& Wire 
CHICAGO 


Asbestos Mfg 
Bastian Blessing 


Sendix 


Aviation 


3org-Warner 
Grigsby-Grunow 
Houdaille-Hershey, A 


Houdaille-Hershey, 
Modine 


B 
Mfg. 


Perfect Circle 
Pines Waterfront 


DETROIT 


Baldwin Rubber, B 
Bower Roller Bearing 


Ex-Cell-O Aircraft 
Gemmer 


& Tool 
Mfg., A fod 


Hall Lamp Co. .... 


Hoover Steel 


Ball 


i aa 2814 I 8 2%, Parker Rust Proof . 
I Timken- Detroit 


Warner 


Aircraft Corp 


Revenue | 


||G.M., Goodyear 


and Firestone 


Pay Dividends 


New York, Aug. “W Declara- 
| tion this week by General Motors 
| Corp. of the regular quarterly 
| dividend of twenty-five cents a 
| Share on the common stock was 
in line with expectations. This 
rate has prevailed since the sec- 
| ond quarter of last year. 

The seventy-five-cent quarterly 
payment was maintained through 
1931 and fifty cents was declared 
in the first period of 1932. Divi- 

|dend payments for the last two 
years have been substantially in 
excess of earnings, in line with 
| the corporation’s policy of paying 
| out of surplus when that can be 
done without impairing its finan- 
cial position. 

The quarterly dividend of $1.25 
a share on the preferred stock 
also was declared at this week’s 
meeting. This means a payment 
to stockholders aggregating about 
$13,000,000. 


The Goodyear Tire & Rubber 
Co. this week declared a dividend 
of fifty cents a share on the seven 
per cent preferred stock. This 
payment will be made on the ac- 
count of accumulations, which 
will amount to $3.75 a share fol- 
lowing the fifty-cent distribution. 
The payment will be made on 
October 12, to stock of record 
September 1. 


The Firestone Tire & Rubber 
Co. has declared the regular 
quarterly dividend of $1.50 a share 
| on its preferred stock. 


The recently declared quarterly 
dividend of fifteen cents a share 
on the common stock of the Tim- 
ken Roller Bearing Co. will be 
paid to stock of record next Fri- 
| day, August 18. Other stocks 
ex-dividend next week include 
Link Belt common, August 15, for 
a payment of ten cents, and Chi- 
|cago Yellow Cab, August 19, for 
|a payment of twenty-five cents. 
| The B. F. Goodrich Co. today 
| had reported a profit of $870,577 
for the six months ended June 
|30, after deducting charges of 
| $2,491,006. Assets are fixed at 
| $50,991,509, and current liabilities 
at $8,037,305. 

The company’s official state- 
ment said: “A marked increase 
|in the demand for the company’s 
products has made necesary prac- 
tically full operation of the Good- 
rich plant. The company con- 
tinues in a_= strong financial 
position.” 





arnings Seen 
Holding Strong 
In 3rd Quarter 


(Continued from Page 1) 
new high ground for the 


tered 
year. 
With most of the earnings 
statements for the second quarter 
out of the way, attention now is 
focused on the third quarter 
probabilities. General Motors is 
estimated to have earned more 
than thirty cents a share on the 
common in July and the outlook 
for the three months ended Sep- 
tember 30 indicates a net per 
share comparing favorably with 
|the ninety cents reported for the 
|second quarter. 
Chrysler also is expected to 
|have a good third quarter. Mack 
Trucks earned money in June for 
the first profitable month since 
May, 1931, and the prospect for 
the rest of the year is good. 
Mack is expected to benefit from 
the federal public works ‘rogram. 


U. s. Steel Corp. 


Unfilled tonnage of United 
States Steel Corp. on July 31, 
1933, amounted to 2,020,125 tons, 
comparing with 2,106,671 on June 
30, a decrease of 86,546 tons. 











HEVROLET 
the fiold 


by the widest margin 
in its history 


CHEVROLET, AMERICA’S NUMBER 1 CAR—47.12%* of all low-priced cars sold 
NUMBER 2 CAR—27.0%* 


NUMBER 3 CAR—20.4%* 


*Based on the latest retail registration figures from R. L. Polk & 
Company (all states for six full months). Since January first 


Chevrolet has sold in excess of 370,000 passenger cars and trucks. 


pee boe 


It isn’t news any more to say that Chevrolet 
The 
big news this year is that, in the face of the 


leads the world in automotive sales. 


keenest ‘‘show me’”’ market dealers have ever 
faced, Chevrolet dealers have actually increased 
their margin of leadership. As the chart above 
indicates, Chevrolet dealers are now getting 
almost as much business as the next two 


dealer organizations put together. 


It takes an unusual line of cars to make a showing 
like that. 
recognize as leaders. And that’s exactly the kind 


Cars that the public will instantly 


of merchandise that Chevrolet dealers sell. Fisher 
Body cars. Built not of steel alone, but of steel plus 


hardwood.* Equipped with the year’s most 


Spectacular selling point, Fisher Ventilation. 
Powered by six-cylinder engines that everybody 
knows are the most economical! Priced as low 
as $445, f. o. b. Flint, Mich. And supported by 
the largest, most aggressive advertising campaign 


in the automobile business ! 


With a car like this to sell—with Chevrolet’s 
record and reputation to help sell it—and with 
Chevrolet leading the big Recovery Parade in the 
automobile industry—can you blame Chevrolet 
dealers for feeling pretty good about things these 
days? 

CHEVROLET MOTOR CO.. DETROIT, MICHIGAN 


All prices f.0. b. Flint, Michigan. Special equipment extra. Low 
delivered prices and easy G. M. A. C. terms. 


*Steel alone is not enough. 
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A GENERAL MOTORS VALUE 





